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Introduction

Welcome! TamTamCRM is a Customer Relationship Management Application, which will enable you to proficiently
manage, populate and update your customer relationship information. TamTamCRM will make your customer
relationship activities more efficient, easily managed and organized. With TamTamCRM everyone can record all of
their interactions with clients, keeping all co-workers well informed of the current state of issues, sales
opportunities and scheduled activities. TamTamCRM offers multiple business information management on new
business opportunities, sales leads, product listing, installation units, business contacts, numerous customer
accounts and other business activities, such as assigned tasks scheduling, make calls and send meeting invitations.
Considering the enormous functionalities, thanks to the user-friendly interface, TamTamCRM is easy to use
software.

By recording all new business activities with TamTamCRM, you can keep track of qualified leads and convert them
in specific opportunities. Welcome on TamTamCRM board! We are making our way to a better business.

ABOUT THIS GUIDE

The TamTamCRM User Guide is intended for new users who are interested to leverage on the features and
functionalities of TamTamCRM to increase productivity. This guide will lead you to the fundamental concepts and
help you step-by-step to get comfortable with the application. With this guide, you will be able to perform
extensive activities and implement some specific administration features which will be part of the TamTamCRM
operation activities.

TAMTAMCRM OVERVIEW

TamTamCRM is a system that manages information and processes around your relationship with your customers,
not only the marketing and sales aspects of that relationship but also the ongoing service and support aspects.
TamTamCRM represents one of the best systems available in the market for the manner in which the system is
navigated. The TamTamCRM navigation is simple and easy. Just click the tab placed across the top to access
specific function of, such as:

e Home

e Organizations

e  Product

e |Installation Unit
e Cases

e Activities
e Contacts
e  Opportunities

e Leads

e Documents
e Emails

e Campaigns
e  Projects

You will be able to handle your customer accounts through the business cycle with the modules listed above. The
cycle would begin by producing and segmenting leads to scheduling day to day business activities and generating
reports.

Page: 4/77
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Most of the steps in the business cycle are connected, thus TamTamCRM has related sub-panels in each of the
module, which would speed up and ease the navigation. When you open some activity, say, an account, you will
see sub-tabs below the detail view of the activity. The sub-tabs contain links on various fields, clicking on which will
take you to the, the related contact, or the related account, or other related feature. Besides, you can not only
view and edit this information but also create new information.

TamTamCRM'’s Basic Functions

Below are the basic functions of TamTamCRM:

e Creating organizations, branches and contacts, and relating multiple contacts to a single organization and
branches.

e Creating product and installation units.

e Creating project

e Following links between related data.

e Creating and tracking the Sales Pipeline from leads to opportunities to contacts and organizations.

e Creating and monitoring sales activities and accumulating activity history.

e Scheduling activities with colleagues by referring to their calendars.

TamTamCRM'’s Basic Features

TamTamCRM is provided with a number of useful features which help manage information and processes around
your relationship with your customers. Fundamental features include:

e Sales-force automation: This includes lead capture and the promotion of leads to Opportunities.

e Lead source analysis of sales and opportunities.

e Document management and revision control: This helps in managing and retaining reference copies of
important corporate documents.

e  Opportunity tracking: This tracks the sales stage and percentage likelihood.

e Definition of sales teams and territories: This helps in managing information sharing and tracking sales
performance by territory.

e Shared calendar management: This can be used for arranging meetings.

e Service case tracking: There are also other service/support capabilities such as tracking software bugs, and
managing support contract renewals.

e Flexible reporting: This extracts precisely the information you want to see.

e Corporate directory: This can be used for contacting fellow employees.

e Maintaining organization records separate from contact records.

e Maintaining organization and contact history.

¢ Integrated web-based email.

¢ Interface consolidation: This includes news feeds, views of financial metrics, integration of external web links
and applications.

Efficiently with TamTamCRM

TamTamCRM’s powerful capabilities, if adopted and utilized right, will change the whole way you do business:

e TamTamCRM’s new marketing communications capabilities will help increase sales.

e Automatic sharing information with everyone instantly, necessity to type in information only once and
common awareness of everyone in the business of where to find information help reduce costs.

e  Dealing with employees who now know more about what's going on in the customers’ organizations

Page: 5/77
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increases the level of customers’ satisfaction.
e Identification of most productive lead sources and conversion of perspective leads into opportunities, as well
as better understanding of sales pipelines help manage all processes more efficiently.

In order to take real advantage of the TamTamCRM, you need to know how to use it from the very initial steps. Full
information about how to start working with TamTamCRM is given in the next chapters of this User Guide.

GETTING STARTED WITH TAMTAMCRM

The main focus of this chapter is how to prepare to work with TamTamCRM. The chapter will answer the question:
“What will | need for successful implementation of my tasks with TamTamCRM?”

Topics include:

“Technical Requirements”
“Accessing TamTamCRM ”

Technical Requirements

Before you begin using the system, ensure that you have the required software installed and configured on your
system as follows:
e A current Web browser on your computer. TamTamCRM has been successfully tested on the following
browsers:

Google Chrome 6.0 and higher

Mozilla Firefox 2.0 and higher

Microsoft Internet Explorer 7.0 and higher

Safari 4.0 and higher

Microsoft Internet Explorer 5.0 and higher

Konqueror version 3.2 and higher

You may encounter problems if you try to access TamTamCRM using older Web browser versions such as Internet
Explorer 4 or Netscape 4.x. If you are unsure about which version you are using, click Help > About or similar
options on the menu bar in your browser to display the version number.

e Enable Java Script and cookie support on your Web browser. If you encounter problems accessing the system,
check your browser configuration to ensure both Java Script support and cookie support are enabled as
follows:

- Internet Explorer: Click Tools > Internet Options > Privacy and Security tabs;
- Firefox: Click Tools > Options > Privacy and Web Features tabs.

Page: 6/77
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Accessing TamTamCRM

You can access TamTamCRM through a Web browser. To enter the system, you need to log in. Enter the
TamTamCRM URL in the address bar of your Web browser. The Login window displays. Enter your username and
password, assigned to you by the system and administrator and click on Login:

Welcome to

tamtam Customer Relationship Management

Please enter your user name and password.

User Name: admin
Password:

LogIn

If login successful, your name will be displayed at the top right of the screen. You can click it to view and edit your
default settings. You can also view the list of modules you are allowed to access, and your access permissions, such
as View, Edit, and Delete, for each module.

To View and Edit user profile:

Click your name at the top right of the screen. You will redirect to the user profile tab.

Welcomg Demo User | Log Out] Emplovees | Support | About

Sitemap — | &+ Search

The User’s profile tab displays information such as full name, user name, phone number, address, title, and email
address.

ﬁ » Demo User » Edit

Save || Cancel || Reset User Preferencss || Reset Homepage

[C=="Frofic ]| Password | Advanced

User Name: = demo First Name: Demo

User Type: Regular Uses @ Last Name: - User

Empioyee information
Employee Status: Active
Trie Gfice Fnane.
Department Mobile:
Repons 1o Gther Frone
Feoe
Home Frane.
M Type —none [=] 1M Name:

Frimary Address. city

State: Postal Code:
Country:

HNotes:

Email Settings
Email Adaress: + Frimary Reply-to
@ ~

Email Glient: @ Sugar Email Glient  [=]

Save || Cancel || Reset User Freferences || Reset Homepage

Page: 7/77
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To Change the Password

e Click Password tab.

e Inthe Current Password field, enter your current password.
e Inthe New Password field, enter your new password.

e In Confirm Password field, enter your new password again.
e Click Save to change the password.

&5 » Demo User » Edit

Save Cancel Feset User Preferences Reset Homepage

User Profile Password Advanced

Password

Current Password
Mew Password

Confirm Passwaord

Save Cancel Reset User Preferences Reset Homepage

4.3. TamTamCRM Module Options

The following options are available from any screen in the TamTamCRM application:

e Global Search: This field allows users to enter a letter or a keyword to search all the modules for matching

records.

e System Links: This links, located at the top right-hand corner of the page, are common to all modules.
These include your name, Logout, Employees, Support, and About. When an administrator logs in, the

Admin link is also visible.

o You Name: Click this link, located at the top right of the page, to view your settings. These

settings include your profile information, layout options, and so on.

O

O

Employees: Click this link to view a list of other employees in your organization. This list,
maintained by the administrator, displays information such as name, title, phone number,
department, and email address. Click a name to view detailed information about the employee.
Every user is listed as an employee.

Admin: This link displays only if you log in as the administrator. Click this link to access the
Administration Home page to perform administrative tasks.

Support: Click this link to view the TamTamCRM Support page, which provides links to
TamTamCRM documentation and FAQs to guide you through the process of learning the
TamTamCRM application.

About: Click this link to learn more about TamTamCRM and view version information.

e Last Viewed: This list displays records that you last accessed within the module, as well as calls and
meeting you recently scheduled.

Page: 8/77
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Viewing and Managing Record Information

Every module represents a record type such as organizations, opportunities etc. TamTamCRM provides three types
of views for every module: a list view, a detail view, and an edit view. Let’s have a look at each of these

separately.

List view: The list view displays links to individual records in table format. The list view also displays other relevant
information such organizations, dates etc for each record:

OPPORTUNITY LIST

e Export | Merge Duplicates

- Opportunity &
| mi=
=

dermo compary

Account Hame
test account

Demo Company oppotunity 24

o Export | Merge Duplicates

Sales Stage
Active

Active

(1-20t2)
Amount Close User Assigned to Team
2008-03-29 test testteam 2l
$10,00000 2008-05-30 test --Mang-- 2l
(1-20f2)

Detail view: To drill down to the record’s detail information, just click a record name. You can also click the view
icon to navigate to the detail view and the Edit icon to navigate to the edit view, if you have edit permissions. The
detail view displays the detail page with all the available information for a record such as name, modified date, and
related records. The related records are displayed in the appropriate sub-panels. The detail page provides four
options which is edit, delete, and duplicate record information. Similarly, you can edit and delete records in sub-
panels. You can also create a new record or select one from the existing list:

£ » Demo Company

Edit Duplicate

Delete

Find Duplicates | “iew Change Log

L PORC £ HEN

Opportunity Hame:

Cemo Company

o ization Name:

%o hatrizx Sdn Bhd

Expacted Cloze Data: 02/20/2012
Age Of Opportunity: Estimated Billing Date:
Revised Clozed Date:
Probability (%): 10 Sales Stage: Prospecting
Sector: Commercial Lead Source:
Type: Opportunity Amount: (R Rh):  5,000,000.00
Quantity: Solution: Hardware
Channel: Hhw Product:
Next Step: Campaign:
Description:
Information:
Other
Assigned to: Demo User Date Modified: 12/29/2011 03:29pm by Demo User
Date Created: 12/28/2011 03:Z9pm by Demo User
# Activities
Create Task | Schedule Meeting | Log Call | Compose Email (0-0ef0)
Close Subject Status Contact Due Date = Assigned Llser
Mo Datz
& History
Create Mote or &ttachment || Archive Emal || Wiew Summary 0-0of0)
Subject Status Contact Date Modified Date Created = F=sigred User

© TAMTAMCRM, 2012
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Edit view: The edit view allows you to revise the information that you viewed in the detail view.
Q‘_j ® Demo Company ® Edit ook
Save Cancel | “iew Change Log ol of 13

Opportunity Name: *

Manth T Lag:

Demo Company

Organisation Name: =

Expected Cloze Date: ©

Go Matrix Sdn Bhd

02/29/2012

Age Of Opportunity: Estimated Billing Date
Rewvised Closed Date:

Frabability (%) 10 Sales Stage: ® Frospacting

Sector: Commercial % Lead Source:

Curreney: talaysian Ringgit : Rk % Oppertunity Amount: * 5,000,000.00

Quantity: Solution: Hardware b

Type: v Channel:

Campaign: Hiter Produit:

Deseription: Nesxt Step:

Information:

Other

Aszigned to:

Save | Cancel || ‘iew Changs Log

To View and Edit Record Information

Click the record name on the list to view its details. Then click the Edit button on the top of the page if you want to

edit the record:

| » i
= Global Sea Corporation

m Duplicate Delete Find Duplicates View Change Log

= Print ? Help

4| ©of14) b

Organization Overview
Name:
Website:
Billing Address:

Email Address:

Description:

Global Sea Corporation

hitp:/’iwww.google.com.my/

global sea@tamtamcrm.com (Primary)

Office Phone:

Fax:

Shipping Address:

More Information

Type: Partner Industry: Electronics
Annual Revenue: Employees:
SIC Code: Ticker Symbol:
Member of: Ownership:
Campaign: Rating:
Other
Assignedto: Demo User Date Modified: 12/21/2011 07:31am by Demo User

Date Created:

To Manage Related Information in Sub-Panels

The detail page displays also related information

records:

08/02/2011 10:30am by Nurul Muhainie Hassan

in sub-panels. For example, the detail page of an opportunity
display sub-panels for related activities, contacts, leads and so on. Each sub-panel consists of rows to list multiple

© TAMTAMCRM, 2012
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53 OPPORTUNITIES: DEMO COMPANY OPPORTUNITY

Edit Duplicate Delete

=1 Prirt P Help

View Change Log

Returnto List W4 Start 4 Previous (2 of 2 PMext ™ End

Cpportunity Mame: | Demo Company opportunity

Account Mame: | Af

Type: Mew Business

Lead Source: | Direct bail

Campaign

Assigned to: | test

Assigned to Team | --Mone--

Description

Amount(USD §)  10,000.00

Expected Close Date:  2008-05-30

Mext Step

Sales Stage:  Active

Probability (36}
Last Modified:  2008-02-06 11:48 by Cleg_Vilchinski

Date Created:  2008-02-06 11:48 by Cleg_Vilchinski

Al | Sales | Marketing  Support | Activities

Collabaration

# ACTIVITIES

Create Task || Gchedule Meeting || Scheduls Cal || Composs Email |
“ Start  Previous (1 -1 of 1) Mext > End [
Close Subject — Status — Contact Due Date = Assigned User —
B = to carry out a market research Mot Started 2008-02-20 test i edit  [mrem
# HISTORY
Create Mote o Attachment || Amhive Emal || View Summan
< Start ~ Previous (1 -20f2) MNext ~ End MY
Subject — Status Contact Date Modified =  Assigned User —
[ email issue Mote 2008-02-06 @ edit (@ rem
[#&# customer Mate 2008-02-06 2 edt  [grem

# LEADS
Create || {Select
< Start ~ Previous (1 -1 0f1) MNext ~ End MY
Hame Referred By Lead Source Office Phone ~ Email Lead Source Description Assigned User
Demo Wieh Site test = rem
# COHNTACTS
" Create ][ Select |
< Start < Previous (0 -0of0) Mext ~ End |
Hame - Account Hame Role Email = Office Phone — |

You can add more records to the list by clicking Create above the sub-panel; adjusting the necessary fields and
clicking Save above the sub-panel. (If you need to fill in the full information for the record, click the Full Form

button):

A Activities

ISave I Cancel | Full Form I

Subject *

Due Date: 01/04/2012
mm/ddlyyyy

Start Date: 01/04/2012
mm/ddilyyyy

Priority: * High El

Assigned to: Demo User

Description: Testing

Save Cancel Full Form

g7 lo1l=]:

11:00pm

/o=l

11:00pm

00 [+]
00[+]

am[+]
am[+]

Status: * New [~]
Related to: Organisation [+ |Global Sea Corporation | & || %
Contact Name: Zetty Aziz LS

© TAMTAMCRM, 2012
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To edit or remove a record, click the corresponding edit or rem icon respectively:

Create Task Schedule Meeting LogCall Compose Email (1-10f1)

Close Subject Status Contact Due Date Assigned User

m x meeting (test reminder email) Planned zatil 12/23/2011 04:30pm Administrator

To minimize a sub-panel, click the arrow icon that is located next to its name:

ArcniviTiEs
Create Task Scheduls Meeting Schedule Call Compose Email
(1-20f2)
Close Subject Status Contact Due Date = Aszigned User
B ta carry out a market research Mot Started 2008-02-20 test 2 edit @ rem
T X a phane call to Mr Smith Planned test 2 edit @ rem

That will make all records under this sub-panel invisible.

To move a sub-panel to a different location on the page, place the cursor on the arrow icon, hold down the cursor,
drag the panel to the new location and release the cursor.

4.4.3.  Tracking and Managing Record History

The detail page of every record displays a History sub-panel that enables you to track record-related activities such
as meetings, notes, attachments, and archived emails. Each row in the panel displays icons to edit or remove the
record. You can also use this sub-panel to create and record new activities.

To track and manage record history

1. To view the details of a listed note, meeting, attachment, or email, click the Subject title.
2. To view a summary of all the listed records in a separate window, click View Summary.
3. To edit or delete a record, click the appropriate edit or rem icon respectively.

4. To archive an email related to the record, click Archive Email.

4.5. Managing TamTamCRM Dashlets

Dashlets are user-configurable panels on the Home page that allow you to specify the items that you want to view
on your home page. A dashlet displays a list of item records that is similar to the list view displayed on a module’s
home page. TamTamCRM displays a collection of dashlets for items such as meetings, activities, and Organizations
on your home page. On the picture below, the dashlets on our TamTamCRM'’s home page are outlined with red
color.
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Welcome, admin [ Log Out] Employees Support Aboupl

Stemap< (8[| [search
ﬁ Organizations Products Installation Units Cases Activities Contacts >> |
Last Viewed: none
Add Dashlets
My Top Open Opportunities ouXx My Leads 1Z4eR 4 |H
(0-00f0) 0-0010)
; a % a |
Opportunity Name = Account Name & Amount & Expected Close Date = Name & Title = Office Phone = Email Address
NoDgla No Data |
My Open Cases onXx My Accounts oVX |
(0-00f0) (0-00f0)
Number = Subject < Priority = Status = Account Name £ Website = Phone & Billing Country < ||
No Data No Data
IMy Calls oWX My Agenda Plans oWX
(0-00f0) (0-00f0)
Close Subject & Related to Start Date < Status £ Accept? Name & Date Created
No Data No Data
e e nnnnnnnnnnnnnnnznrnrnn !
[y Meetings oUX My Closed Opportunities x
(0-00f0) Total Opportunities Closed Won Opportunities
Close Subject = Related to Start Date = Accept? 0 0
No Data

You can configure each dashlet to display the rows, columns, and filters that you need. For example, you can
change a dashlet’s title or choose to view only your items. You change the number of rows to be displayed and
select what rows need to be displayed and what need to be hidden with the help of special arrow buttons on the

edit form.

To edit a dashlet

1. Click on the Edit icon in the top right corner of the dashlet’s panel:

My Top Open Opportunities

PZ P

2. Implement the necessary changes to the edit form which will drop down as you click the Edit icon and

click Save:

© TAMTAMCRM, 2012
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My Top Open Opportunities : Options >

General
Title My Top Open Opportuni

Display Rows |5 E

Display Columns Hide Columns
T Opportunity Name ~ |4 P [Type =
¥ Account Name Lead Source |§I
Amount Sales Stage —
Expected Close Date Probability (%)
- Date Created s

Filters
Only My ltems

Date Created _none- E Type: Existing Business -
New Business

Assignedto: Administrator -
Administrator

Needs Analysis admin

Value Proposition

Sales Stage: Prospecting
Qualification

>

1

To add a dashlet

1. Onthe Home module, click Add Dashlets:

Welcome, admin| Log Out] 'Employees Support About

amtam

RN

Stemap o | R | | Search

EOrganizaﬁons Products Installation Units Cases = Activities Confacts  »»

Last Viewed: none

Add Dashlets

2. The available dashlets display on the left:
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Add
Find Sugar Dashlet:
Modules Charts Tools Web
Modules

E My Accounts

& My Agenda Plans

LF:.]_] My Branches
$ My Closed Opportunities

My Emails

.r“\__
\g My L eads

@ My Open Cases

My Product Category

My Products

& My Quotes

@) Iy Top Open Opportunities

>

Search Clear

My Action Plans

& My Assigned Bugs

ﬁ Iy Calls
My Contacts

My Installation Units

@ My Meetings

My Open Tasks

My Products

My Project Tasks

My SFA

@ Jop Campaigns

Click a dashlet name to add it to your home page. Each time you click the name, a new dashlet is added on the

page.

To manage dashlets

1. To move a dashlet, place the cursor on its title, press and hold down the mouse button and move it to the new

location, and then release the mouse.

2. To delete a dashlet, click the Delete icon. When the system displays a message confirmation, click OK to confirm

its removal:

My Top Open Opportunities

3. To refresh a dashlet, click the Refresh icon:

0 ca

My Top Open Opportunities

Ib

Note: If you cannot add or move dashlets, check with the administrator to ensure that the functionality has been

enabled.

Merging Duplicate Records

Use this function to merge duplicate records into single records to update and clean up the data. You can merge

records in the following modules: Organizations or Accounts, Contacts, Leads, Opportunities and Cases.

© TAMTAMCRM, 2012
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To merge duplicate records from the list view:

1.

2.

On the module’s home page, select the duplicate records and click the Merge Duplicates or Find
Duplicates tab:

H » Go Matrix Sdn Bhd

Edit | Duplicate Delete | Find Duplicates | View Change Log

Organization Overview

The Merge Records page displays 2 different fields. One is from primary record placed on the left side and
another field from the duplicate records placed on the right side. Click the << button to choose required
fields from the duplicate data to be replaced with the primary data. Any fields that have different data will
be displayed beside the << button.
e To indicate the duplicate records as the primary, click Set as Primary above the duplicate fields.
The system will exchange position for both records.
e To substitute any required field in the primary record with a field from a duplicate record, click
the << button. The system will change the data in primary record to the data from the duplicate
record.

Click Save Merge.

To merge duplicate records from the detail view:

oukw

The first step of finding duplicates display on the screen. You will have to set filters to specify the field
that you want to search for. For example, you can search for records that have the same billing address or
phone number.

Select one or more filters and click Next Step; to remove a filter, click the Trash icon located next to the
field name.

The search results display all the records that contain duplicate information for the specified field.

To view the details of a record, click its name in the search results.

Select the records that you want to merge and click Perform Merge.

The Merge Records page displays on the screen.
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Below is the example of the Merge Records page:

MERGE RECORDS WITH: MR. JACH BLACHK

Save Merge Cancel

Columns whose value is similar across all

Salutation Mr
First Mame Hack

Last rame: = Black

Lead Source “wieb Site =1

Title coo

Department

Account Name test accoun t Select
Reports To brbn Select
Birthoate 1973-06-06 | [ cramaermormcia?
Do rot Call

Home

Mabile

Office Phone 1111122z

Other Phone
Fas

Email emailE@email. com
Sther Email

Assistant

Assistant Fhone

Email Cpt out: —

Primary Address Street

Frimary address City

FPrimary address State:

Primary Address Postal Sode

Frimary address Country:

Alternate Address Street:

Alternate Address City:

Alternate Address State

Alternate Address Postal Code:

Alternate Address Country

Description

Fortal Mame:
FPortal Application
Assioned to User test Select

Cancei

<< |testaccount
<< | bnbn

<< |1973-06-08
<< |=

<2 111112122

<< | ernail@ermail com

<< |test

3. Click Save Merge to merge record, all related information will be moved to the primary record, and the

duplicate records will be deleted.

Searching for Information on TamTamCRM

You can perform the following types of searches in TamTamCRM:

“Global Search”
“Basic Search”
“Advanced Search”

Below we shall look more closely at each type of search.

Global Search

You can perform a global keyword search at the system level for text that matches the beginning of key field
names. Our database configuration makes global searches not case-sensitive. To perform a global search, enter the

keyword in the Search field and click Search:

5 » Search

Name Demo Company My items [l

Search

Clear

Advanced Search

If you do like this, the system will search Organizations, Contacts, Leads, Opportunities, Cases, and Projects and

display search results for each of these modules.

© TAMTAMCRM, 2012
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The module with the most records displays at the top of the search results page:

5 » Search & print ? Heb
Name Myttems ] ['Search | | Clear | Advanced Search ?
Actions - Selected: 0 (1-10f1)
Fl= Account Name City Billing Country Phone User & Email Address(es)
[l ¢/ DemoCompany Administrator i

Actions - Selected: 0 (1-10f1)

4.7.2. Basic Search

You can perform a basic keyword search within most modules. To perform a basic search, in the Search sub-panel
on the module’s home page, enter values for one or more fields and click Search. To find only records that are
related to your tasks and activities, select the only “My Items” box:

Name My Items V] Search Clear Advanced Search

The search fields are context-sensitive and vary depending upon the module you are searching. When you type a
character in a field, the system performs a quick search of possible values and presents a list of values starting with
that character. Typing additional characters restricts the resulting list.

These rules are also applicable to advanced search. You can edit or delete records in the search results.

4.7.3. Advanced Search

To further filter the search results, click the Advanced Search link. The system displays additional fields that vary
depending on the module you select:

—
Name My ltems ¥ | Search Clear I Advanced Search I
» Search © print ? Help
Name Demo Company Assigned to Administrator %
Administrator
admin
¥ Layout Options Save search as Save Modify current search: | Update | Delete
Search Clear | Basic Search | Saved Searches | -none- E\
Actions - Selected: 0 (0-00f0)
Elw Name % User =
No Data
Actions - Selected: 0 (0-00f0)

In this chapter, we have made our initial steps around TamTamCRM navigation and functionality. Read the next
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chapter of this User Guide to find out exactly how to use TamTamCRM modules. Using TamTamCRM Modules

In the previous section of this User Guide, we have looked at the basic concepts of TamTamCRM functioning.
Now, we can move on to a more detailed view of the TamTamCRM modules, which are the most functional part of

TamTamCRM’s interface.
Topics include:

“Home Module”

“QOrganization Module”

“Products Module”

“Installations Units Module

“Cases Module”
“Activities Module”
“Contacts Module”

“Opportunities Module”

“Leads Module”
“Documents Module”
“Emails Module”
“Campaigns Module”
“Projects Module”

Home Module

When you login into the TamTamCRM, the Home module will be displayed on the screen. The tabs for other
modules display alongside the Home module tab. By default, the Home page displays the dashlets listed below.
You can remove the ones that you do not need and add other dashlets.

- Discover TamTamCRM - Displays TamTamCRM web site.

- My Top Open Opportunities - Lists the opportunities that you share with other team members;

- My Leads - Lists the leads that you share with other team members;

- My Contacts — Lists contacts that you share with other team members;

- My Organizations — Displays organizations assigned to you by yourself or other users and shared with

other team members;

- My Feed - The TamTamCRM Feed dashlet on your Home page enables users to notify each other
immediately when one of you creates a new contact, lead, opportunity, or case. Users are also notified
when a lead is converted and when a case or opportunity is closed. Additionally, the User Feed enables you
to post your status along with external links, images, and YouTube videos;

- TamTamCRM News — Displays TamTamCRM news;

- My Meetings - Displays meeting invitations including the subject of the call, the duration, and the start

date;

- My Calls - Lists the calls that you have to make assigned to you by yourself or other users;
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ta Ia Welcome, saya [Log Out] Employees Support Abou
T HESRERAISRY Sitemap - | &3 Search

ﬁ Organizations Products Installation Units Cases Activities Contacts >>
Last Viewed: none
Add Dashlets
Discover TamTamCRM CoWX My Feed oWX
X E-mail: . ¥ saya is Post
(0-00f0)
No Data
TamTamCRM News oux
e Tam Tam CRM wa
famtamcrm @ SYSARCEM
COMMERCIAL OFEN SOURCE
|Home |Pricing |about
© tamtam sdn bhd. All Rights Re
« I »
My Calls oWX with customers and employees
(0-00f0) z -
ICRM is most powerful when it encompasses not only
Close Subject & Related to Start Date < Status < Accept? employees, but partners and customers as well.
No Data TamTamCRM offers companies unrivaled flexibility to
My Meetings oWX

Managing Chart

Use the Dashlets to view and manage charts based on custom and predefined reports. A chart is a graphical display
of report output:

Pipeline By Sales Stage CcWX

Pipeline total is RM1,401,348K

0 500000 1000000
Prospecting

Qualification

Closed Lost

1500000

RM36.00K

Opportunity size in RM1K
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Customizing Predefined Charts

To enhance performance, the system does not automatically recalculated chart data each time you click the

.

Dashboard tab. To recalculate the data source, click Refresh button above the chart.
You cannot delete predefined charts but you can edit them to suit your requirements.
TamTamCRM provides the following predefined charts:

- All Opportunities by Lead Source. A pie chart of that displays the proportion of total sales opportunities
for each lead source.

- All Opportunities by Lead Source by Outcome. This bar chart displays total opportunities for each lead
source.

- Outcome by Month. This bar chart displays the total sales pipeline for each month.

- Campaign ROL. Displays a campaign’s return on investment.

- My Pipeline by Sales Stage. A horizontal stacked bar chat that displays total opportunities for each sales
stage. Each bar is made up of multi-colored segments which represent the outcome.

- Pipeline by Sales Stage: This horizontal bar chart displays the total ringgit or dollar amounts for all
opportunities grouped by sales stage.

To customize a predefined chart

1. On the Home Module, click the Edit icon on the top right corner of the chart.
A dialog box displays the details of the report on which the chart is based:

Pipeline By Sales Stage I (_?ICD X

Pipeline By Sales Stage : Options X

Title: Pipeline By Sales Stage
Expected Close Date - From: |12/11/2011 Expected Close Date - To: |06/11/2012

Sales Stages: Prospecting
Qualification

Needs Analysis
Value Proposition

Save

2. Edit the details as necessary and click Submit. The chart reflects the changes to the report.

To manage charts

- To ensure that the chart is displaying the latest data, click the Refresh icon at the top right-hand corner of
the chart.
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To cha
select
locatio

nge the order in which the charts are displayed, click the down arrow on the Dashboard tab and
Change Layout. Alternatively, select the chart title and drag and drop the chart at the desired
n.

To remove a chart from the dashboard, click the Delete icon at the top right-hand corner of the chart.

To add a chart back on the dashboard, click Add Dashlet. The Add Dashlet window displays the list of pre-
defined charts.

To copy a chart for inclusion in a document, take a screen copy (such as by using Alt-PrtScn on Windows)
and then crop the captured image in an image editor such as Photoshop.

Organizations Module

Use this Organizations module to create and manage customer organizations for your organization. Previous name
of Organizations Module is Accounts Module. The rename is done because it’s easy for the user to identify the
organization.

Welcome, r[LogOut] Emplovees Admin| Support About

"""""" sitemap - | & Search
Home QROIGELGZELLIENN Products Installation Units Cases Activities Contacts >>
Last Viewed: = @ Mr. Sales Demo | (55 Sales Demo | (55 Sales Demo1 | 55 072713 | /9 Base implementa | () TamtamCRM News | 3] MATRADE EVENT. | (&) TAMTAMCRM News = @y TAMTAMCRM News | [] TAMTAMCRM News

Actions:

\S »

25 Create Account | &) View Accounts | [ Import Accounts | i Create Branch i) View Branches

Name

Actions - S

Search & Print ? Help
myttems [C1 | Search | | Clear  Advanced Search ?
(1-10015917) [ [M
Account Name City Billing Country Phone User Email Address(es)
CAC LUBRICANT (M) SDN BHD KOTA BHARU MALAYSIA 6097713131 Mastura Avu cac lubricant@gmail.com i
WISTANIA SERVICES SDN BHD PETALING JAYA MALAYSIA 603 7956 3639 Mastura Avu colrazak@gmail.com i
HIGH SPEED RALLY TEAM SDN BHD KUALA LUMPUR MALAYSIA 603 6203 1322 Mastura Ay zekii@ibil.com.my i
ART PRO ENTERTAINMENT SDN BHD KUALA LUMPUR MALAYSIA 603 2096 9737 Mastura Avu /inod@po.jaring.my i
REKA REKA UNLIMITED PETALING JAYA MALAYSIA Mastura Ayu saab.majid@agmail.com i
JEUMPA D'RAMO KUALA LUMPUR MALAYSIA 603 2094 4522 Mastura Avu shahrir_ali@jeumpa.com.my i
SIS Distribution (M) Sdn Bhd 603.55698878 Mastura Avu al_chan@sis.comm i
CHAMBER OF FARAH SUHANAH PETALING JAYA MALAYSIA 6037727 4100 Mastura Avu ainal@cofs.com.my i
ZAIN & CO. 603.; Mastura Avu as@zain.com.my i
SUMMER HILL REALTY 603.78062388 Mastura Avu oqcruby@yahoo.com i

Every organization contains customer information such as name and address. Each organization can be associated
with other records such as opportunities, activities, leads, installation units, products and contacts.

The Action bar displays the following options:
Create Organization, View Organizations, Import Organizations, Create Branch and View Branches

To Create an Organization

1.
2.

In the Action bar, click Create Organizations.

On the
[ )
[ )

Organizations page, enter the following information:

Organization Name. Enter a name for the organization.

Website. Enter the URL for the organization’s Web site.

Office Phone. Enter the phone number of the organization.

Fax. Enter the fax number for the organization.

Address Information. Enter the primary address and other address information. To copy the other
address from the primary address, select the Copy address from left checkbox.

Email Address. Enter an emails address for the organization and your contacts and campaign
targets within the organization. If an email address is incorrect, select Invalid to indicate it.
To add an additional email address, click Add Address. You can add multiple email addresses.
Description: Enter a description for the lead.
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e Type. Enter the organization category.

e Annual Revenue. Enter the annual revenue.

e SIC Code. Enter the Standard Industrial Classification code that indicates your organization’s type
of business.

e Member of. Enter the names of organization associated with the organization.

e Campaign. Enter a campaign address for the organization.

e Industry. From the drop-down list, select the industrial sector to which the organization belongs.

e Employees. Enter the number of employees in the organization.

e Ticker Symbol. Enter the stock ticker symbol for the organization.

e Ownership. Specify the owner information.

e Rating. Enter the organization’s rating in the industry.

e Assigned to. Enter the name of the individual who is responsible for communicating with the lead.

To choose an existing user, click Select, and choose the person from the User List. By default, this is
assigned to you.

See an example of the completed “Create Organization” form below:

Organization Demo Office Phone 03- 7729 8570
Vebsite http://demo.com.my Phone Fax 03-77260743
Billing Address Shipping Address

Street Demo Strest Demo
City Selangor city 5
State: Selangor State s
Postal Code: £8000 Postal Code:

Country Malaysia

Copy address from left

Email Address: Primary Opted Out Invalid
demo@demo.com 5

Desaiption demo

More Information

Type Anslyst  [w] Industry Banking [=]

10000000000

MAAKL MUTUAL BHC

PIKOM Rating

Assigned to Administrator

3. Click Save to save the new Organization information; click Cancel to exit the page without saving the
information.

4.9.2. To Create a Branch

In the Action bar, click Create Branches. Optionally, you can use the “Create Organization” quick form.
On the Organizations page, enter the following information:
e Name. Enter a name for the organization.
e Office Phone. Enter the phone number of the organization.
e Website. Enter the URL for the organization’s Web site.
e Industry. From the drop-down list, select the industrial sector to which the organization belongs.
e Employees. Enter the number of employees in the organization.
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e Ticker Symbol. Enter the stock ticker symbol for the organization.
e Ownership. Specify the owner information.

e Rating. Enter the organization’s rating in the industry.

e Alternate Phone. Enter alternate phone number of the organization.

e Fax. Enter the fax number for the organization.

e Type. Enter the organization category such as Customer or Partner.

e Annual Revenue. Enter the annual revenue for the organization.

e User. Enter the name of the individual who is responsible for communicating with the lead. To
choose an existing user, click Select, and choose the person from the User List. By default, this is

assigned to you.

e Organization. Enter the names of organization associated with the organization.

e Address Information. Enter the primary address and other address information. To copy the other
address from the primary address, select the Copy address from left checkbox.

e Email Address. Enter an emails address for the organization and your contacts and campaign
targets within the organization. If an email address is incorrect, select Invalid to indicate it. If you
sent out campaign emails this contact and the individual chose to opt-out of receiving them, select

Opted Out.

o To add an additional email address, click Add Address. You can add multiple email

addresses.

e Description: Enter a brief description for the lead.
See an example of the completed “Create Branches” form below:

J:b » Create

Save || Cancel

Company Information

Demo Company

htp://demo.com.my
Ticker Symbol 1

Rating 4

03- 7729 8570
03-77260742
03-77260742

demo

Ownership: personal Apparel [=]
Type Anslyst ] 400000
Administrator a | t media

Address Information

Billing Address Shipping Address

Strest demo Street demo

v

City Ampang City Ampang

State Selangor State Selangor

Fostal Code: €8000

Country: Malaysia

Postal Code:

Copy address from left

83000
Malaysia
-

Email
Email Address

Primary Opted Out Invalid

demo@demo.com °

Description Information

Desaription: demo

To View and Manage Organizations

- Tosort the organizations list, click the ™ icon beside it; to reverse the sort order, click the column title

again.

- To edit or delete all or some organizations on the list, select any organization and click delete from action

drop down list.
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- To view the details of an organization, click its name in the list. The detail page will displays sub-panels for
related records such as Activities, History, Contacts, Opportunities, and Leads. You can create new records
or edit existing ones.

- To export records, check appropriate organizations, click Action -> Export and follow the process
described in “Exporting Data”.

- Toimport records, select Import from the Action bar.

- To merge duplicates, click the Merge Duplicates link and follow the process described in “Merging
Duplicate Records”.

- To edit an organization, click Edit, make the changes, and click Save.

- Toduplicate an organization, on the detail page, click Duplicate, and click Save. The system duplicates the
organization and displays its detail page. Duplication is a convenient way of creating a similar
organization. You can change the information in the duplicate record to create a new organization.

- Todelete the organization, on the detail page, click Delete.

- Click View Change Log to track changes to organization information.

- Toview or manage related records in a sub-panel, see “To manage related information in sub-panels”.

4.10. Products Module

This module is to record the Products installed or purchased by any organization. This module will give you the
records that which product is on more demand in the market and Service team can use this module to register or
log an issue against any Product.

To create a product:

1. Inthe Action bar, click Create Products.
2. The system will respond with the form to fill in. The fields to fill in include:
e Name. Enter the name of the product you are using to create the product.
e User. Select user of the product. By default, the user is you.
e Description. Enter a brief description of the product.
3. Click Save to create the product; click Cancel to return to the product list without saving the product.
Look at the example of filled in “Create Product” form below:

ta ta Welcome, ini: r[LogOut] Employees Admin| Support A
""""""" Sitemap - | & Search
-
Home Organizations [BEZGHITESM Installation Units  Cases  Activities ~Contacts >>
Last Viewed: | [ ContactFromTam {5 CallDemo = @ Mr. Sales Demo | &5 Sales Demo | 55 Sales Demo1 | (55 072713 | £Y Base Implementa = (3 TamtamCRM News | 5} MATRADE EVENT. | 5] TAMTAMCRM News
Actions: | | g Create Products View Products | [ Import

» Create

Save | Cancel

Name: * Product Demo

Description Product Demo User. Administrator

Save | Cancel

After you save the product, the product’s detail page displays on the screen. You can create activities, history,
Installation units, Cases and organization.
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» Product Demo
IEan Duplicate || Delete || View Change Log I

Name: Pr

m

Date Created: 12/11/2011 08:07pm by Administrator Date Modified: 12/11/2011 08:07pm by Administrator
Desaription: Product Demo User: Administrator
tAclivities I
Creste Task | Scheduls Meeting | Log Call | Compose Email {0-00f0
Close Subject Status Contact Due Date * Assigned User

No Data

k History |

Creste Note or Attachment | Archive Email | View Summary

Subject
No Data

Status

Contact Date Modified *

Date Created

{0-00f0

Assigned User

41Instﬂ|latlon Units I

Creste | Select

Serial No
No Data

Date Modified

(0-00f0)

To manage product

- To export records, check off the appropriate product and click Action ->Select Export.

- To merge duplicates, check off the appropriate products and click Action ->Select Merge.

- To find duplicates a product, on the detail page, clicks Find Duplicates.
- Totrack changes to the product information over time, click the View Change Log link.

- To edit or delete information some or all of the products, check off appropriate products, click Action ->

Delete.

- Toview detail information, click on the product name list.
- To edit information, on the detail page, click Edit.

- To duplicate a product, on the detail page, click Duplicate
- Todelete a product, on the detail page, click Delete.

Installation Units Module

This module will use in recording the particular product that has been sold to a particular Organization’s Branch.
For identification of the products each and every Product’s Serial Number will be recorded here.

To create an Installation Unit:

1. Inthe Action bar, click Create Installation Units.

2. The system will respond with the form to fill in. The fields to fill in include:

e Serial No. Enter the serial number of the unit you are using to create the installation unit.

e Products. From the drop-down list, select the related product.
e Organizations. From the drop-down list, select the particular organization.

e Installation Site. Enter the installation site of the unit.
e Term Period. Enter the term period of the unit.
e Date of Installation. Select date of the installation unit
e Branches. Select the branches of the installation unit.
e  User. Select user of the product. By default, the user is you.
e Description. Enter a brief description of the unit.
3. Click Save to create the unit; click Cancel to return to the installation unit list without saving the unit.
Look at the example of filled in “Create Installation Units” form below:

© TAMTAMCRM, 2012
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Welcome, Administrator [ Log Out] Emplovees Admin Support' Abou

Sitemap - ‘Q " Search
Home Organizations Products Cases Activities Contacts >>
Last Viewed: Product Demo | [} ContactFromTam {5 CallDemo = (; Mr. Sales Demo | 5§ Sales Demo | (5§ Sales Demo1 | (55 072713 | £¥ Base Implementa TamtamCRM News | g3 MATRADE EVENT.
Actions: | | g Create Installation Units View Instaliation Units Import
» Create ? tieb
Save | Cancel
Serial No:* 20001 Products: 1500 014305 C 00480 | & ol
Organizations: M-Mobile X Installation Site: Demo
Term Period: 3Yeras Date of Installation 12/11/2011
Description Demo User. Administrator X [X
4
Branches: MANTIN [ b74 Branches: X X

Save | Cancel
After you save the units, the unit’s detail page displays on the screen. You can create activities, history,

organizations and Cases.

» 1030 01 1309 C 00254

lEdil Duplicate | Delete  View Change Logl

Serial No: 1030 01 1309 C 00254 Products: 11030

o MBB-JALAN MUNSHI ABDULLAH SSC Installation Site:
Term Period Date of Installation:
Date Crested: 10/04/2011 11:22am by Adriany Azhar Date Modified: 10/04/2011 11:22am by Adriany Azhar
Description: User: Adriany Azhar
Branches: Branches:
1Activities I
Create Task | Schedule Meeting | Log Call | Compose Email 0-00f0
Close Subject Status Contact Due Date = Assigned User £
No Data
Aistory |
Creste Note or Aftachment | Archive Emsil View Summary 0-00f0
Subject Status Contact Date Modified * Date Created Assigned User
No Dsta

‘Organiutions I

Creste | Select

-10of1)
Account Name City
MBB-JALAN MUNSHI ABDULLAH SSC

Billing Country: = Phone
Melska

2l edit em

{Cases I =1
Creste | Select (1-10f1)

Num. Subject Account Name Status Date Created Assigned User

3282 Please insert properly MBB-JALAN MUNSHI ABDULLAH SSC New 10/04/2011 11:23am Adrisny Azhar  pledit @irem

To manage installation units
- To export records, check off the appropriate units and click Action ->Select Export.
- To merge duplicates, check off the appropriate units and click Action ->Select Merge.
- To track changes to the unit’s information over time, click the View Change Log link.
- To edit or delete information some or all of the units, check off appropriate units, click Action -> Delete.
- Toview detail information, click on the unit name the list.
- To edit information, on the detail page, click Edit.
- To duplicate a unit, on the detail page, click Duplicate
- To delete a unit, on the detail page, click Delete.
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4.12. Cases Module

Use the Cases Module to create, view, manage and import cases into TamTamCRM database as a comma
delimited, tab-delimited, or custom delimited file. To import cases, select Import from the Action bar.

To create cases:
1. In the Action bar, click Create Case.
2. The system will respond with the form to fill in. The fields to fill in include:
e Number. Enter the number of the cases
e  Priority. From the drop-down list, specify the urgency of the problem.
e  Status. From the drop-down list, select the status to indicate the current state of the cases such as Draft
or Under Review.
e Type. Select categorize of the cases
e Subject. Enter a statement of the problem.
e Organizations. Select the organization of the cases
e Branches. Select the branches of the cases
e  Products. Select the products of the cases
e Resolutions. Enter the results of the investigations into the problem.
e Descriptions. Enter a clear description of the problem
e Assigned. Enter the name of the individual you want to assign to the record
3. Click Save to create the case; click Cancel to return to the cases list without saving the case.
4. Look at the example of filled in “Create Cases” form below

ta ta Welcome, Administrator [ Log Out] Emplovees Admin Support' About i
o Sitemap - | £ Search
omm—
Home Organizations Products Installation Units eEEER Activities  Contacts >>
Last Viewed: = 3 TAMTAMCRM News 1030 011308 C Product Demo | [} Contactfrom Tam | {3 CallDemo | @ Mr. Sales Demo | (55 Sales Demo | (55 Sales Demo1 | 5 072713 | ¥ Base Implementa
Actions: % Create Case = [ View Cases Import Cases
?
@ » Create ¢ tieo

Save | | Cancel

Case Overview

Number: *

Subject * Demo Cases Priority High  [+] =
Organisation Name: * MAAKL MUTUAL BHD L X Serial No: * AB 08 000721

Branches: * BACHOK L Products: * T1030

Description Demo Status New [+]

Resolution: Demo Type: Administration E‘

Assigned to: Administrator

Save | Cancel

To manage cases

1.To edit or delete some or all cases, select any cases and click delete from action drop down list.
2.To view the details of a case, click on the case name in the list.

3.To edit the case details, click Edit, make the changes and click Save.

4.Toimport records, select Import from the Actions bar on the Cases tab.

5.To export information on one or more cases, select any Case List on the Cases Home page, click the
Export from the action drop down list.
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6.To merge duplicates, click the Merge Duplicates link.

7.To duplicate a case, click Duplicate on the detail page.

8. To find duplicates, click Find Duplicates on the detail page.

9.To delete a case, click Delete on the detail page.

10.To track changes to the case over time, click the View Change Log link.

4.13.  Activities Module

An activity can be any interaction with colleagues and customers such as a phone call, a meeting, or an email. Use
the Activities module to schedule and manage calls, meetings and tasks:

Welcome, Administrator [ Log Out] ' Emplovees | Admin ' Support' About

.............. Sitemap - | &3 Search

———————
Home Organizations Products Installation Units Cases Conlacts >>

LastViewed: {5 CallDemo @ Mr. Sales Demo = G5 Sales Demo 55 Sales Demo1 = &5 072713 JY Base Implementa (=] TamtamCRM News | §5) MATRADE EVENT. = 3 TAMTAMCRM News & TAMTAMCRM News

Actions:
@5 LogCall @ Schedule Meeting ' [E] Create Task | [ Create Note or Add Attachment | £ View Calls | @8 View Meetings View Tasks | [ View Notes | [ View Calendar import Calls import Meetings Import Tasks

r‘ﬁ) » View S Bt 7 lick

IEEW | week | | Month | | Year | | Shared Task List
4_Previous Day Sunday December 11 2011 NextDayp | Actions (1-70f7)

o Close Subject Due Date

01.008m" =5 planned: Call Demo =
D s -

To start the project ASAP 02/14/2011

x target by middle March

02:00am
Ve 14 AP =
) Dal_uk Nomah to approve the 02/14/2011 i
03:00am profect
CEO to meetup w ;
3 X CEO to meet up with Datuk 02/14/2011 i
04:00am Normah proposal
Circulate to Azhar and MYD for .. ,,
05:00am X approval. Gerszond .
06:00: X| Info 04/15/2011 i
:00a
| SRY tg work wm! RY. Zaini and 03/08/2011 i
07:008m Puteri on allocatio
% AAH to present cash flow 03117
08:008m 2 X projection for 71040 and QRemam *
Actions - (1-7of 7

Basically, the activity is related to a record such as an organization or contact. You can schedule a meeting with
one or more contacts to discuss a specific organization or opportunity. When you create the activity, you can
specify the record to which it is related. This allows you to view the scheduled activities from the specified record.

The Action bar displays the following options:

e Log Call. Click this function to schedule a call as described in “Scheduling Calls and Meetings”.

e Schedule Meeting. Click this function to schedule a meeting as described in “Scheduling Calls and
Meetings”.

e Create Task. Click this function to create a task as described in “Creating Tasks”.

e Create Note or Attachment. Click this function to create a note or an attachment for a call, a meeting, or
a task as described in “Creating Notes and Attachments”.

e View Calls. Click this function to view and manage calls.

e View Meetings. Click this function to view and manage meetings.

e View Tasks. Click this function to view and manage tasks.

e View Notes. Click this function to create or view notes.

e View Calendar. Click this option to view your daily appointments in the calendar

e Import Calls. Click this option to import your calls.
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e Import Meetings. Click this option to import your meeting
e Import Tasks. Click this option to import your task
e Import Notes. Click this option to import external data into a note as described in “Importing Data”.

4.13.1. Scheduling Calls and Meetings

The Main purpose of this function is to schedule meeting and call. You also can put subject of discussion, the
participants, the time period, and the status of the meeting or call you want to create. You can invite the
participants immediately or at a later date to attend the meeting. In addition, any notes or attachments can be
created at anytime. You can change the status of the record anytime for instance if you have to cancel it for any
reason. The Calls page or the Meetings page shows the following sub-panels during creating a call or meeting:

1) Scheduling. This function displays details such as the name of the attendees, the day, and the
time of the call or meeting. If other calls or meetings are scheduled, the busy time is blocked out.
2) Add Invitees. Use the Add Invitees sub-panel to find users that you want to invite as described in

“To add invitees”.
To schedule a call or a meeting

1. Inthe Actions bar of the Activities Home page, click Log Call or Schedule Meeting.
2. Putin any related data in the following fields:
e Subject. Key in the topic of the conversation.
e Status. Choose one of the following status from the drop-down lists provided:
o Planned. Select this option if the call or meeting is approaching.
o Held. Adjust the status from Planned to Held after accomplish the call or meeting.
o Not Held. Change the status from Planned to Not Held if the call or meeting is cancel for
any reason.

e Start Date and Time. Click the Calendar icon and select the date; from the adjoining drop-down
lists, select the time (hours and minutes).

e Assigned to. Specify the user who is responsible for the call or meeting. By default, it is allocate to
the user himself/herself. To assign to other user, click Select to view the list of users, and click the
desired user name.

e Duration. Key in number of hours and choose the number of minutes required into the prepared
box and from the drop-down list respectively.

e Related To. Optionally, enter the name of the related organization or click Select to search for one.
Instead of an organization, you can choose another related record such as an opportunity or
contact from the drop-down list.

e Reminder. Select this box if you want the system to send out a reminder to everybody on the list
prior to the call or meeting. Select a time for the remainder from the drop-down list below.

e Description. Enter a brief explanation such as the rationale of the call or meeting.

3. Click Save to save the call information; click Cancel to return to the Calls home page or Meetings home
page without saving the information:
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See an example of the completed “Schedule Call” form below:

¥ Help
ﬁ » Create !

Save | Cancel | Sendlnvites | Close and Create Mew

Call Overview

Subject: * Status: * Planned

Start Date & Time: * 1272942011 E 00 % | am % Related to: Organization |

Duration: * 1] 15 v | rouvrsminutes) Reminder: 30 minutes prior

Description:

Other

Azsigned to: Dema User
Scheduling

Thursday December 29 2011
S00am 6:00 700 200 Q00 10:00 11:00 12:00pm 1:00

&3 Demo User | I = rem
Add Invitees

First Name: Last Mame: Etnail: Search

Save Cancel | Send lnwites Close and Create New

4. Click Send Invites to send out an invitation to the participants.
5. To close the page and create a new call or meeting, click Close and Create New.

To add invitees

1. Enter desired information from the list below in the Add Invitees sub-panel:
First Name. You can add an alphabet, a full name, or a partial name.
Last Name. You can add an alphabet, a full name, or a partial name.
Email. You can add an alphabet, a full email address, or just a fractional email address.
2. Click Search. List of results will appear below with Add adjacent to each name on the list.
3. You can send invitation to many users by clicking the Add button beside their names. See below:

Add Invitees
Hame Email Phone
g3 .Jim Brennan jimi@example.com Add

Now, in the Scheduling tab, along with you, if you are assigned to this activity, you will see the person who you
invited to participate as well. To delete one of the participants, click Del:
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Scheduling

Thursday February 14 2008

9:00pm 1000 14:00 1 2:00am 1:00 200 300 4:00 5:00
55 will vestin | Del
&5 Jim Brennan | Del

4.13.2. Creating Tasks

Any tasks created can be assigned to yourself or to other users based on the job related. The task also can be
linking to a specific record such as an organization or an opportunity. You can also change the task status and keep
it up-to-date.

To create a task

1. In the Action bar of the Activities Home page, click Create Task
2. Enter following information in the specified fields as displayed in Task page:

e Subject. Enter the focus of the task.

e Start Date. Optionally, pick the start date for the task by clicking the calendar image; enter the time in the
adjoining box. Choose None box if the task is not related to any date.

e Due Date. Pick the end date for the task by clicking the calendar image; enter the time in the adjoining
box. Choose None box if the task is not related to any due date. Enter the dateline information if you
want to add the task on your calendar and subsequently receive a reminder when it is due.

e  Priority. Choose a priority that reflects the importance of completing the task from the drop-down list.

e Status. Choose the current status of the task, such as Not Started, In Progress, and Completed from the
drop-down list provided.

e Related To. Choose any related module with the task from the drop-down list. For instance, say an
organization and then click Select to search related organization.

e Contact Name. Click Select to select a specific individual who is the contact for the task. By default, it is
assigned to you.

e Resolution. Select the task resolution.

e Meeting. Select the task meeting

® Note. Select the task note

e Description. Key in a brief explanation of the task.

e  Work Log. Enter the work log for these task

e Assigned to. By default, it is allocate to the user himself/herself. To assign to other user, click Select to
view the list of users, and then click the desired user name.

e 3. Click Save to create the task; click Cancel to exit the page without creating the task.

See an example of the completed “Create task” form below:
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» Create ? Help

Save | Cancel

Task Overview

Subject * Demo Subject Status: * New [+]
Start Date 12102/2011 02[+]: [15[=] [am[+] Related to Opportunity [] [Sales Demo
mm/ddlyyyy 11:00pm
Due Date 12/30/2011 03[+]: [15[=] [pm[+] Contact Name SEPTIANTO A
mm/ddlyyyy 11:00pm
Priority: * High E Resolution: Accepted E]
Description Demo Work Log Demo
Approved: vl Meeting
Notes
Other
Assigned to: Administrator

Save | Cancel

4.13.3. Creating Notes and Attachments

TamtamCRM also allows you to create or import notes connected to a specific call, meeting, or task for sharing to
participants. Notes enable you to add comments on a subject and maintain a record of discussions pertaining to a
call, meeting, or task and attach any supporting documents to the note.

To create a note or attachment
1. In the Action bar, click Create Note or Add Attachment.
2. Enter information for the following fields as appeared in the Note’s page:
Contact. Put in the name of the contact by click Select to choose one from the Contacts list
Related To. Optionally, enter the name of the related organization or click Select to search for one. Instead
of an organization, you can choose another related record such as an opportunity or contact from the drop-
down list.
Note Subject. Key in the matter of the note.
Attachment. Click Browse to attach a document that is located on your computer, navigate it to the
location of the file, and then select the file.
Note. Enter the brief description of the note in this box.
3. Click Save to produce the note or attachment or click Cancel to go back to the Notes home page without saving
your changes.
See an example of the completed “Create Note or attachment” form below:
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Sawve Cancel
Cantact Flobt Babcock. Select Clear Felated To Accounl t = 1/0.R.2E. Corp B52221 Select Clear
Subject: ~ Fore account t information
Py S— [E-Document t= and Soting=all Usarswntuser. pol B |
rote This could turn into a 3,000 user opportunity.

4.13.4. Using Calendar

Use the Calendar module to view and to create activities such as appointments, calls, meetings, and tasks. To view
your calendar by day, week, month or year, as well as to view your shared calendar, click the Activity Module at
the top of the main screen:

Home Organizations Products Installation Units Cases Activities >>

Last Viewed: (% Mr. SalesDemo &5 Sales Demo &5 Sales Demo1 = 55 072713 /Y Base Implementa | (9 TamtamCRM News g3} MATRADE EVENT. | g3 TAMTA

Actions: {5 Log Call ) Schedule Meeting E Create Task (& View Calls View Meetings View Tasks Import Calls Import Meetings Import

% » View

Week Month Year Shared

4«_Previous Day Sunday December 11 2011 Next Day b

28

E

12:00pm

In each format, any planned activities with associated dates are displayed — such as Calls, Meetings, Tasks, Notes
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and Emails. Icons are used to indicate the type of activity:
e foracall;
e for atask;
e For a meeting.

This system enables you to click on any activity on your calendar to update the information and move backwards
and forwards in the calendar- by one day, week, month or year. You also can click on any date in the week, month
or year format to view it in day format

You also can create a related note or attachment to the call or meeting. For instance, you can use note to
summarize the outcome of a call or a meeting.

Other activities related to a call or a meeting includes creating a task and archiving emails. For more information,
see “Activities Module”.

The calendar record the hours of the day in Day format vertically. Click on a specific time to schedule a call or a
meeting at that time, decide what you want to schedule — a call or a meeting — enter the subject name and click on
Save:

[IEE | week | | Month | | Year | | Shared

4_Previous Day Sunday December 11 2011 Next Day »

08:00am
08:00am

10:00am

[11:00am @ LogCall @ Schedule Meeting

Subject: * -

Meeting Demo I Save I

Optionally, you can create an appointment using the Create Appointment form, which allows you to quickly
schedule a call or a meeting. This form only displays the required fields. You can add information for fields after
you save the form.
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4.13.5.

To Create an Appointment

1. Inthe Create Appointment form, select Schedule Call or Schedule Meeting.
2. Enter the subject of the call or meeting

3. Click the Calendar icon and select the scheduled date; enter the time in the Start Time field below.

Click Save:

'ﬁ » Create

Save Cancel

Send Invites

Close and Create New

Call Overview
Subject: *

Start Date & Time: *
Duration: *

Description

12/11/2011

[=]: [0o[+]

0 15 [w] (hoursiminutes)

am[+]

Status: *

Related to

Reminder:

Planned [~]
Organisation E] K X

[/ 30 minutes prior [+

Other

Assigned to

Administrator K| X

The Calls detail page or the Meeting detail page displays the information that you entered.

Alternatively, for creating an appointment, you can use the Schedule Call and Schedule Meeting options in the
shortcut section as described in “Scheduling Calls or Meetings”.

A list of existing tasks displays on the right side of the main calendar body. To view the details of a task, click its
subject title. From the detail view page you can Edit, Duplicate, Delete or Close and Create New call or a meeting:

» Call Demo
Edit | Duplicste || Delete | Close and Creste New || Close |

& print P Help

Call Overview

Subject: Call Demo Stetus:  Planned
Start Date & Time: 12/11/2011 01:00am Accounts
Duration: Oh 15m Reminder. 20 minutes prior
Desaription: Demo
Other
Assigned to:  Administrator
Date Modified: 12/11/2011 12:50am by Administrator Date Created: 12/11/2011 12:50am by Administrator
» Contacts
0-00f0)
Accept Status Name Account Name Email Office Phone
No Data
aUsers
1-10f1)
Accept Status Name + User Name Email Phone
None Administrator admin em
~ Leads
©0-00f0)
Accept Status Name Account Name Email Office Phone
No Data
» Notes
Creste Note or Attachment 0-00f0)
Subject Status Contact Last Modified Dite Created * Assigned User
No Data
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4.13.6. Shared Calendar

Now, the Calendar Module allows you to share your calendar with other employees. Thanks to the special
“Shared” tab on the Calendar, this option is enabled.

B .
//ﬁ » View

Day Week

Month

Year

The Shared calendar option allows you to see the calendar of other users, and show them your calendar activities
planned for a month. You can share the calendar with another user and both of you can see each other activities.
Optionally, another user can share his/her calendar with you, but you don’t share yours. Click on “Edit” and select
users for calendar display:

Now, on your calendar, you can see a list of activities visible to you and to those with whom you are sharing your
calendar:

“% » View & pint 2
Day Week Month Year
Shared Calendar o Edi
4_Previous December 11 2011 - December 17 2011 Next |
Administrator
Sun 11 Mon 12 Tue 13 Wed 14 Thu 15 Eri 16 Sat17
= Planned: Call Demo
(01:00am
4_Previous Next)

Contacts Module

Apply the Contacts module to create and monitor contacts for your organization:

Welcome, Administrator [ Log Out] Emplovees Admin Support About

Home Organizations Products Installation Units Cases Activities W >>

Last Viewed: | @ Wr. Sales Demo & Sales Demo | &5 Sales Demo1 &5 072713 | Y Base Implementa | () TamtamCRM News | (& MATRADE EVENT.

Sitemap <+ | & Search

Q TAMTAMCRM News @ TAMTAMCRM News @ TAMTAMCRM News
Actions: ] Create Contact =] Create Contact From vCard  [=] View Contacts Import Contacts

Eg » Search

Name My ltems B

& print ? Help

Search | | Clear Advanced Search ?

Actions - Selected: 0 (1-100f6754) [0 || M

Fl+ Name = Title = Account Name = Email Office Phone & User =
Head of Section - Product Nurul Muhainie
[F] ¢/ Lokman Bin Ramli &Business Suruhanijaya Svarikat Malaysia lokman@ssm.com.my 0322994747 Hassam:
Development
7] 2| Chiam WH Sales Director 1GovUC Mmm Administrator i
techwave.com ===
[ 2l Zolkiffii Account Manager nivinzolkifli@avnet.com ~ i
[F] 2/ MNur Haini Ismail TM TELEKOM MALAYSIA nurhaini@tm.com.my Administrator i
] ¢! Mohd Ershad Mohamed Rafeek TM TELEKOM MALAYSIA mohdershad rafeek@tm.com.my Administrator i
[F] 2/ Noorismy Khairi TM TELEKOM MALAYSIA noorismy@tm.com.my Administrator i

A contact is the result of the conversion of valid sales lead; which means any individual that has been evaluated
and reviewed for a possible sales opportunity. You can relate a contact with any record available such as an
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organization, opportunity, or campaign. Relating a contact with a campaign enables you to track the success of the
campaign in generating opportunities for your organization.

The Action bar displays the following options:
Create Contact, Create Contact from vCard, View Contacts and Import Contacts

= FHEE
F | » Create :
L

Save Cancel

Contact Overview

First Mame:

Lazt Mame: * Office Phone:
Title: hiobile:
Depattmert: Fax
Account kame:
Pritnaty Address Cther Address
Street: Street:
City: City:
State: State:
Postal Code: Postal Code:
Country: Country:

Copy adoress from left: ¥

Email Acdress: Primmary  Cpted ot Invalic

@ 0O 0O

Description:

More Information

Repatts To: Syncto Outiooke: [
Lead Saurce: v Da Mot Calt d
Campaicn;

Other

Azsigned to: Dema User

Save | Cancel

4.14.1. To Create a Contact

1. Inthe Action bar, click Create Contact:
2. Fill up the following information on the Contacts page:
e  First Name. Key in the contact’s first name.
e Last Name. Key in the contact’s last name.
e Title. Key in the contact’s business title.
e Office Phone. Key in the contact’s work number.
e Mobile. Key in the contact’s cellular phone number.
e Fax. Key in the contact’s fax number.
e Organization Name. Select the organization name related with the contact from the existing lists.
e Address Information: Enter the main address and other address information. To copy information
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from one section to the other, you can enter the address information on either one of the sections
and click the arrow buttons. The system automatically enters the address for you if you select a
contact from the Contact’s list. However, you can update this information anytime.

e Email Address: Put in an emails address for the contact and then select Primary. If the address is
incorrect, select Invalid to specify it. An individual can choose Opted Out to unsubscribe any emails
campaign sent out to the individual. Click Add Icon to add an additional email address. You can add
multiple email addresses.

e Description Information: Enter a brief description for the contact.

e Reports To. Click Select and select the contact’s supervisor from the Contacts list.

e Lead Source. From the drop-down list, select the source that generated the lead, such as direct
mail or trade show.

e Campaign. Click Select to select it from the Campaigns list in order to associate it with the contacts

e Sync to Outlook. Select the box to synchronize this contact data with Outlook after installed
TamTamCRM Plug-in for Microsoft Outlook

e Do Not Call. Select this box to put the contact into Do Not Call list to avoid from sent out
campaigns to this contact.

e Assigned to. Choose the individual responsible to communicate with this contact. By default, user
himself/herself assigned to the contact.

3. Click Save to save the contact; click Cancel to return to the Contact’s home page without creating the new
contact.

4.14.2. To View and Manage Contacts

- To delete one or more of the listed contacts, use the Mass Update panel. To do this, check off appropriate
contacts, click Action -> Select Delete.

- Click on the contact name in the list to show the detail view.

- To export records, check off the appropriate contacts and click Action ->Select Export.

- To edit contact details, in the detail view, click Edit.

- To duplicate contact information, in the detail view, click Duplicate.

- To track modify made to contact information click the View Change Log link placed below the Edit button.

- To manage newsletter subscriptions, click Manage Subscriptions. To add the individual to a newsletter
subscription mailing list, select the newsletter from the Available NewslLetters list and drag it to the
NewsLetters Subscribed To list and vice versa. Click Save to update the information.

- To manage records in a sub-panel, see “To manage related information in sub-panels”.

4.14.3. Creating Contacts from vCards

You can also create a new contact in TamTamCRM importing a vCard file from your local file system.

To import a vCard:

1. In the choose Create Contact from vCard in the Action bar

2. On click Browse to navigate to the vCard location on the local file system.
3. In the Choose File dialog box, select the file and click Open.

4. The file path displays in the Contacts Import vCard field.

5. Click Import vCard.

See below:
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Contacts » Import vCard

Automatically create a new contact by importing a vCard from your file system.

Choose File | vCard_Contact.ixt ImportvCard

The detail in the vCard displays on a new Contacts detail page.
The system shows a vCard button adjacent to the contact name. Choose this button to open the vCard file and
update the information:

Contacts =1 Print ‘P Help.
Edit Delete Find Duplicates Manage Subscriptions “Wiew Change Log
Marne: Office Phone:
Account Mame: Mobile:
Lead Source Home
Campaign: Other Phone:
Title:  imported Fax
Departrment: Birthdate:
Reports To: Assistant:
Sync to OutlookE: [l Aszsistant Phone

To edit the contact information, click Edit in the Contacts detail page. To duplicate the information, click Duplicate
in the Contacts detail page. To delete the information, click Delete in the Contacts detail page.

4.15. Opportunities Module

Use the Opportunities module to create and manage sales opportunities for your organization:
The Action bar displays the following options:
Create Opportunity, View Opportunities and Import Opportunities

Welcome, Administrator [ Log Out] Emplovees Admin Support At

Sitemap - | £ Search
Home Organizations Products Installation Units Cases Activities >>

Last Viewed: & Sales Demo1 = & Sales Demo | 5 072713 &‘J Base Implementa (= TamtamCRI News @ MATRADE EVENT. @ TAMTAMCRM News @TAI.ITAMCRM News @ TAMTAMCRM News @ TAMTAMCRM News

Actions: I 5 Create Opportunity % View Opportunities Import Opportunities |

p ?
$ » Search & print ? ¢
Opportunity Name 'Sales Demo Organisation Name k|| Myltems ] Search | Clear Advanced Search

Actions = Selected: 0 (1-20f2)

e Name 4 Account Name & Sales Stage % Amount & Original Closed Date & Revised Closed Date & User &

[[1 2l SalesDemo MAYBANK - HQ Prospecting RM1,000,000,000.00 12/30/2011 Administrator
[[] ¢l SalesDemot PASTIYATHAI CO.. LTD. Qualification RI1400,000,000.00 12/30/2011 123172011 Administrator
Actions - Selected: 0 (1-20f2)

Each opportunity must be connected with only one organization and also enable you to associate it with multiple
leads and contacts. The TamTamCRM Systems’ customized functionality also allows assigning opportunities to
teams, which helps share the data related to specific opportunities between multiple team members.

To create an opportunity

Page: 40/77
© TAMTAMCRM, 2012



famiam

a tricubes

company

Title: TamTamCRM User Manual Confidential

1. Inthe Opportunity menu, click Create Opportunity:

Home Organizations Products Installation Units Cases Activities

Last Viewed: none

Actions: E Create Opportunity. 55 View Opportunities = [g Import Opportunities

This form contains only the required fields. You can enter information for optional fields after you save the form.
2. On the Opportunities page, enter information for the following fields:

Opportunity Name. Enter a title for the opportunity.

Month Yr Log. Select the specific date of opportunities log.

Age of Opportunity.

Probability (%). The system determines the rate for this field based on the selected Sales Stage
value. However, you also can manually change the Probability % rate.

Sector. Select the sector from the dropdown list

Currency. Select the currency desired from the dropdown list.

Quantity. Enter quantity of the opportunities.

Type. Specify whether the opportunity is from an existing customer or a potential customer from
the drop-down list,

Campaign. Click Select to associate an opportunity with a campaign from the Campaigns list.
Organization Name. Click Select to choose from the list of existing organizations,

Expected Close Date. Enter the expected or estimated close date for this particular opportunity.
Estimate Billing Date. The expected or estimated billing date for this particular opportunity.
Revised Closed Date. The expected or revised close date for this particular opportunity.

Sales Stage. The current stage of this opportunity.

Lead Source. State the lead source such from the drop-down list.

Opportunities Amount. Enter the estimated amount of the closing a sale.

Solution. Select the solution for these opportunities.

Channel. Enter the channel for these opportunities.

H/W product. Enter the h/w product for these opportunities.

Next Step. Specify the next step in closing a sale.

Assigned to. Enter the name of the individual who is responsible for working on the opportunity.
To choose an existing user, click Select, and choose the person from the User List. By default, this is
assigned to you.

The value specified for the Sales Stage determines the default value displayed in the Probability
field on the Opportunity page.

Description. Enter a brief explanation of the opportunity.

When you are done, click on Save.

Look below for an example of the filled in “Create Opportunity” form:
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&= » Create
=7

Save || Cancel

Opportunity Name: =

Month Yr Log:

Age Of Opportuni

Information

Malsysian Ringgit : ~M [ ]

=]

Revised Closed Date:

Sales St

Lead So

Next Step

a@oa

Frospaciing =

Other

Assigned to

Save || Cancel

Administrator

As you click on Save button, the system will take you to the page of the opportunity you have just created. From
here, you can connect your opportunity to specific Activities, Leads, Contacts, and Documents by clicking on
appropriate Create or Select buttons:

(2 » Sales Demo

lsa: Duplicate || Delete || Find Duplicates Vlﬂc’mgewgl

Opportaty Name: S35 Dem OrgavEstNNamE  MAYBANK - <O
Expecizd Ciose D2t
‘Age Of Opportunty Estimated Biling Date-
Revsed Chosea Date-
Proszoiity (%) 10 Saies Sge P
Secior. Comme Leag Source
Ty ‘Opportuniy Amount: (MYR RM): 1,000,000000.00
Cutey Souton AS
Cramet W Proviet
Net S Campaign
Desarigton
tormation
Otner
hegresin Ao Date Modiied: 121102011 05:17pm oy Aaminisiraor

DateCrezieg 12

6 17pm by Adminisirator

 Activities

Icmm Screcie Vestng || Log Cal omaoseaml

Cioss.
NoDatz

subjsct

Contsct

Dus Dats *

Assigned Usar

» History

‘Create Note or Amzonment | Archie Emall | View Summary
Y

subjsct
NoDaz

status

g
E

Dats Modified

Dats Craatsd *

Assigned User

b Contacts I

Crea |[selct
Nams
MoDstz

Account Nams

Rok Emat

Offics Phons.

Create | select
Hams
o Dats

Refarred By

Lead Sourcs

0ffics Pnone Eman

Lsad Sourcs Dsscription

0-0010)

Assigned User

|. Projects |

Cree |[select

dama.

hecinnan Ta

ark nsta:

Ent nata

You can learn more about managing related information in sub-panels in “To manage related information in sub-

panels”.

When you make all the necessary changes to your opportunity, the system will take you back onto the
Opportunities Home page, displaying the list of your opportunities. From here, you can assign your opportunity to
a specific team to share it with your team members as well. To do it, check off the appropriate opportunity and
click Action ->Select Mass Update, in the Mass Update box select the necessary team from the drop down list and
click Update:
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&5 » search & prnt 2 Help

Opportunity Name [Sales Demo Organisation Name % |[3¢| Myitems O] |search | | Clear| Advanced Search 7
Selected: 1 (1-20f2)
Delete Account Name 3 Sales Stage Amount Original Closed Date Revised Closed Date User
MAYBANK - HQ Prospecting RM1,000,000,000.00 12/30/2011 Administrator
Merge PASTIYA THAI CO., LTD Qualification RM400,000,000.00 12/30/2011 12/31/2011 Administrator (i

T (1-20f2)

= ? Help
@“ » Search & Print ? Hel

Opportunity Name |Sales Demo Organisation Name % /3¢ | Myttems [] [Search| |Clear| Advanced Search it

Actions ~ Selected: 1 (1-20f2)

Name Account Name = Sales Stage = Amount = Original Closed Date < Revised Closed Date = User =
Sales Demo MAYBANK - HQ Prospecting RM1,000,000,000.00 12/30/2011 Administrator
Sales Demo1 PASTIYATHAI CO_ LTD. Qualification RM400,000,000.00 12/30/2011 12/31/2011 Administrator
Actions - Selected: 1 (1-20f2)
Mass Update
Assigned User: [Tricuses Sl | Type New Business [~
Organisation Name Asia Cellular Satellite X Lead Source Existing Customer [~
Expected Close Date: (mm/ddyyy) Sales Stage Qualification =]

To manage opportunities

- Click any column title which has the ™ 38.png icon beside it to sort the list view and click the column title
again to reverse the sort order.

- Use the Mass Update sub-panel to edit or delete some or all the listed opportunities.

- To export records, check off the appropriate opportunity and click Action ->Select Export.

- Click the opportunity name in the list to view the details of an opportunity,

- Click Edit to edit the details on the detail page.

- Click Duplicate on the detail page to duplicate an opportunity

- Click Delete on the detail page to delete an opportunity

- To find duplicates an opportunity, on the detail page, clicks Find Duplicates.

- To track changes to an opportunity over time, click the View Change Log link.

- Toimport opportunity data from an external source, see “Importing data”.

- Click the Merge Duplicates link to merge duplicates and follows the process described in “Merging
Duplicate Records.”

4.16. Leads Module

Use the Leads module to create and manage sales leads for your organization:
The Action bar displays the following options:

Create Lead, Create Lead from vCard, View Leads and Import Leads

Actions: Q Create Lead & Create Lead From vCard Q View Leads Import Leads
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Lead Overview

Firat Mame: e
Laszt Mame: * Cffice Phone:
Title: hobile:
Departmert: Fax:
ACcount Marme: Wishsite: hitepe 4/
Primary Address Cther Address

Street: Strest:

City: City:

State: State:

Postal Code: Postal Code:

Courtry: Couritry:

Copy address from left: D
Email Address: Primary Opted Out Invalid
® L]
Description:
More Information
Status: b Lead Source: b
Status Description: Lead Source
Description:

Opportunity Smourt: Referred By
Campaign: Do Mat Call: D

Other

Azsigned fo: Demo User

Save | Cancel

Leads are potential individual to be contacts according to the opportunity identified in the sales process. After they
have been evaluated and assessed, you can convert them into Contacts, Opportunities, and Organizations. Lead
can be associated with any type of Campaign to track the effectiveness and subsequently generating opportunities
for your organization.

To create a lead

1. In the Lead menu, click Create Leads.
2. On the Leads page, enter information for the following:
e  First Name. Key in the lead’s first name.
e Last Name. Key in the lead’s last name.
e Title. Key in the business title of the lead.
e Department. Key in the department to which the lead belongs.
e Organization Name. Enter the name of the organization related to the lead.
e  Office Phone. Enter the lead’s work number.
e Mobile. Key in the lead’s mobile phone number.
e  Fax. Key in the lead’s fax number
e Website. Key in the lead’s website.
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saving the information. See the example of the completed “Create Lead” form below:

Primary Address: Street, City, State, Postal Code and Country
Other Address: Street, City, State, Postal Code and Country
Address Information. Enter the primary address and other address information. To copy the other

address from the primary address, select the Copy address from left checkbox.

Email Address. Enter an emails address, contacts and campaign targets within the organization. If
an email address is incorrect, select Invalid to specify it. The leads can select Opted Out. To add
additional email addresses, click Add Address.
Lead Source. Select the origins of the lead from the drop-down list.
Lead Source Description. Enter a brief explanation of the lead source.

Status. From the drop-down list, select the status of the lead such as New or In Process.

Status Description. Enter a brief explanation for the lead status.
Opportunity Amount. Enter the opportunities amount for these leads.
Campaign. To associate the lead with a campaign, click Select to select it from the Campaigns list.

Referred by. Enter the information in this field if someone referred the lead to you,

Email Opt Out. Select this box if the lead opted to not share their email address with you.
Invalid Email. If an email address is invalid, select this box
Do Not Call. Check this box to add the lead’s name to the Do Not Call list to avoid the lists from

targeted during campaigns.

Assigned to. Enter the name of the individual who is responsible for the lead. To choose an existing
user, click Select, and choose the person from the User List. By default, this is assigned to you.

Description. Enter a brief explanation for the lead.
2. Click Save to save the new lead information or click Cancel to return to the Leads home page without

CS » Mr. Sales Demo Name

Edit Duplicate  Delete

ConvertLead | Find Dupli

Manage

View Change Log

& print ? Help

Lead Overview
Name:
Title:
Department:
Account Name:

Primary Address:

Email Address:

Description:

Mr. Sales Demo Name

Software Development
Maybank

Jalan Ampang

Ampang Selangor 68000
Malaysia

salesdemo@hotmail.com (Primary)

Demo

Office Phone:

Mobile:

Fax:

Website:
Other Address:

http://

Jalan Ampang
Ampang Selangor 68000
Malaysia

More Information
Status:
Status Description:
Opportunity Amount:

Campaign:

New
Demo
4000000

PIKOM

Lead Source:

Lead Source Description:
Referred By:

Do Not Call:

Existing Customer

Demo

Other
Assigned to:

Date Created:

Administrator

12/10/2011 09:34pm by Administrator

Date Modified:

12/10/2011 09:34pm by Administrator

After you save the lead, the lead’s detail page displays on the screen. You can create activities and view past
marketing activities including a list of any campaigns that were sent out to the lead.
Managing Lead Information
You can manage and track leads through their life-cycle.

To manage leads
- To search for a lead, use the Search sub-panel on the Leads Home Module as described in “Searching for
Information on TamTamCRM”.
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- To export records, check off the appropriate leads and click Action ->Select Export.

- To merge duplicates, check off the appropriate leads and click Action ->Select Merge and follow the
process described in “To merge duplicate records”.

- To find duplicates a lead, on the detail page, clicks Find Duplicates.

- Totrack any modification to the lead information over time, click the View Change Log link.

- To edit or delete information some or all of the leads, check off appropriate leads, click Action -> Delete.

- Toview detail information, click on the lead name from the list.

- To update information, on the detail page, click Edit.

- To monitor newsletter subscriptions, on the detail page, click Manage Subscriptions. To add the individual
to a newsletter subscription mailing list, select the newsletter from the Available Newsletters list and drag
it to the Newsletters Subscribed To list and vice versa Click Save to update the information.

- To duplicate a lead, on the detail page, click Duplicate.

- Todelete a lead, on the detail page, click Delete.

- To convert a lead to a contact, click Convert Lead. Optionally, you can also convert the lead to a related
Organization, Opportunity, and Appointment.

- To view and edit associated information in a sub-panel, see “To _manage related information in sub-

panels”.

Note: You can create Web-to-Lead forms for apply in Web-based campaigns and other sources such as your
Website or blog. This Lead information is saved in the TamTamCRM database and can be used to produce
opportunities for your organization. For more information, see “Creating Web-to-Lead Forms”.

Documents Module

Main purpose of Documents module is to create and manage files that you share with users and contacts.
To create a document:

1. Inthe Action bar, click Create.
2. The system will respond with the form to fill in. The fields to fill in include:

e File Name. Enter the title of the file you are using to create the document; click Browse to navigate
to the location of the document and select the file.

e  Status. From the drop-down list, select the class to indicate the current state of the document

e Document Name. Enter a name for the document.

e Revision. Enter the revision number each time you revise the document.

e Document Type. Select a pre-defined document from the drop-down list

e Template. Select this box if you are making a template.

e  Publish Date. Click the Calendar icon and select the date when the document is available for other
users to view and download.

e Category. Select a pre-defined category from the drop-down list.

e Sub Category. If you selected a category, select the category subset if applicable.
When you select a Category and Sub Category for the document, the document will be added
added to the Document tree using a hierarchical structure. The tree structure only displays in the
list view and helps organize the files and makes it easier to find documents under a specific
subject. The values listed in Categories and Sub Categories are defined by the administrator.

e Expiration Date. Click the Calendar icon and choose the date when the validity of the document
expires.

e Related Document. Click Select to relate a related document.

e Related Document Revision. From the drop-down list, select the revision number of the related
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document.
e Description. Enter a brief explanation of the document.
3. Click Save to create the document or Cancel to return to the document list without saving the document.

4. Look at the filled in example of “Create Document” herein below:
g » Create ? ek

Save | | Cancel

Document Overview

File Name: * [ Choose File | ContactFrom... Tamerm.xis Status: Active [+]
Document Name: * ContactFrom TamTamerm.xls Revision: * 1

Document Type: Mail Merge E] Template?: ™

Publish Date: * 12/11/2011 Category Marketing E
Expiration Date: 12/17/12011 Sub Category Product Brochures [
Description: Demo

Related Document. Select Related Document

Revision

Save | Cancel

The file will now be displayed in the documents list as well as on the detail page in the Download File field. Click
the attachment to open or save it to your computer.

To manage documents

- To sort a list view, click any column title which has the ™ 38.png icon beside it or to reverse the sort
order, click the column title again.

- To edit or delete some or all the documents, apply the Mass Update panel.

- To view the details of a document, on the Documents module, click its name; links to attachments, if any,
are displayed below Description.

- Click the attachment link to view an attachment.

- To update a document, on the detail page, click Edit.

- Tocopy a document, on the detail page, click Duplicate.

- Toremove a document, on the detail page, click Delete.

- To track any modification to the document, click the View Change Log link below the Edit button.

- To export documents, select in the Document List sub-panel on the Documents Home page, click the
Export icon, and export them as described in “Exporting Data”.

To update an attachment

1. Click Create in the Document Revisions sub-panel of the document’s detail page:

A Document Revisions

Filename Revision = Date Created Created by Change Log
ContactFrom TamTamerm.xls 1 12/11/201101:21am  Administrator Document Created

2. The Documents Revision page, the current document name and revision number appear on this page.
3. Putin the related information for the following fields:
e FileName. Enter the title of the file containing the revised information; to navigate to the file
location, click Browse.
e Revision. State a revision number for the revised document.
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e Change Log. Enter a brief explanation of the revision.
4. Click Save to save your changes or click Cancel to go back to the document detail page without saving the
changes. See the example of the filled in form below:

Document Revision: ? Help
| Save I Cancel * Indicates required field
Document Name: Contactirom TamTamermxls Latest Revision 1
Filename * Choose File | ContactFrom... Tamerm.xls Revision: * 2
Change Log Demo document

Name of the attached file can’t be changed and the revised file is displayed along with its revision number in the
Documents Revisions sub-panel. In this sub-panel, it list all the older document version and displays the rem icon
to delete the file. To delete the previous version of the attachment, click the rem icon, and click OK to confirm the
removal:

A Document Revisions

Create (1-20f2)
Filename < Revision # Date Created Created by < Change Log ©
ContactFrom TamTamcrm.xls 2 12/11/2011 07:45pm  Administrator Document demo
ContactFrom TamTamcrm.xls 1 12/11/201101:21am  Administrator Document Created

4.18. Email Module
The Emails module allows you to manage your emails:

4

Welcome, Administrator [ Log Out] Emplovees Admin Support' About

S A Sitemap < | & Search
Home Organizations Products Installation Units Cases Activities >>
Last Viewed: 1030 01 1309 C Product Demo @ ContactFrom Tam | &3 CallDemo | @ Mr. Sales Demo &5 Sales Demo | &5 Sales Demo1 = &5 072713 ég Base Implementa (9 TamtamCRI News
Actions: G5} View My Email | @ Create Email Template | (55} View Emai Templates
GACheckMail | | & Compose | g Settings Help
(=3 Folders || My Sent Email (4 messages )
1
= Q | |# ' e From = Subject < Date Sent STo
B (G My Email TAMTAMCRM News Letter <do_promotation 11/09/2011 09:52am binti Fouzee <tawaf.fouze 1
TAMTAMCRM News Letter <do_ promotation 11/09/2011 09:49am TELEKOM <ozielsibin@hot 8
TAMTAMCRM News Letter <do_promotation 11/09/2011 09:46am Aftab <mubashar@tricube
TAMTAMCRM News Letter <do_test 11/09/2011 07:24am oziel.sibin@myemail.my
1

You can use the new Emails module as an email client to manage your inbound and outbound emails. You can send
the emails that you compose in TamTamCRM through any of your external mail account.
In addition, the Emails module offers the following features:

- Ability to create Group folders to route emails for distribution.

- Adefault personal folder named My Emails. You can create additional personal folders.

- Ability to create records such as bugs and leads from inbound emails.

- Ability to create an address book with entries from your list of users, contacts, and leads.

- Ability to import emails. You can import emails into TamTamCRM from external mail servers. The Emails

module provides a folder named My Email for this purpose. You can associate an imported email with a
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TamTamCRM record such as a bug or an organization. This creates a thread of email communication
related to that record for future reference.

In addition, you can perform the following actions in the Emails module:
- Search for emails based on parameters, such as keyword and subject.
- Create arelated record, such as a bug or a lead, from an email.
- Create an address book consisting of users, contacts, and leads with whom you frequently communicate.
4.18.1. Setting up Your Mail Account
You will need to set up a mail account in TamTamCRM for every external mail account that you want to access

through TamTamCRM. You must set up at least one mail account in TamTamCRM to be able to send and receive
emails.

To create a mail account

1. Click Settings at the top of the page:

Home Organizatins Products Instalation Units Cases ~ Actiites MELCIEN >
Last Viewed: ||/ 103001 109C || ProductDemo ﬁtnt cfonTan (Cullemo Gt SoksDem §Sdestemo G SosDenet G TP B e 3 oo News

Actons: @Vle My Emel {2 CrteEml Tempae @/le.vfm gl Templss

@CheckMail @ Compose | L Setings He

2. Select My Accounts and click Add on the Settings page:
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Settings X |

|
General | Mail Accounts f

Mail Accounts
Setup Mail Accounts to view incoming emails from your email accounts.

lMaiI AccountName Mail Server Address Active Default Type gt Delete I
‘No records found,

Add
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Mail Account Properties X
Incoming Email Prefil Gmail™ Defaults
Mail Account Name: *

User Name: * |
Password: *

Mail Server Address: *

Mail Server Protocol: * IMAP |z]

.! Use SSL: @ =

Mail Server Port: * 143

Monitored Folders: * INBOX Select
| Trash Folder: * Select
| SentFolder: Select
: Test Settings

| |
| Outgoing Email

From Name: * Administrator

| From Address: *
Reply to Address:

QOutgoing SMTP Mail Server: * system - smtp.gmail.com E

Done Clear Form

3. Enter the following information to create a new mail account:
e Mail Account Name. Enter a name for the account.
e User Name. Enter your user name.
e Password. Enter your user password.
e Mail Server Address. Enter the address of the email server from which your emails will be routed to
TamTamCRM. To access a Gmail account, click Prefill Gmail.
e Default. To auto fill the mail server port number and protocol.
e  Use SSL. Select this box if you are using POP3 and your external mail account requires SSL.
e Mail Server Protocol. From the drop-down list, select either IMAP or POP3.
o When you create an account for an external mail account such as Yahoo or Google, you must
ensure that you are using their mail server protocol.
o Mail Server Port. The system automatically populates this field with the port number for the
selected protocol.
o Monitored Folder. This field only appeared when you select IMAP as the protocol. By default, the
system monitors the inbox. Click select to view a list of folder for others monitored folders.
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o
O

Trash Folder. To select a trash folder from the folder record, click Select. After that, click OK.
Sent Folder. To add sent folder to view your outbound emails, click select. After you specify a
folder, click OK.

4. Click test setting to ensure that the setting are correctly configured
In the Outgoing Email section, put in the following information:

From Name. Enter the name of the sender.

From Address. Enter the sender’s address.

Reply to Address. Enter the sender’s reply address

Outgoing SMTP Mail Server. From the drop-down list, select a mail server for outbound emails or
add new SMTP Mail Server.

5. Click Done to create the mail account. or cancel without save your information.
6. Click Clear Form to reset filled data.
7. To close window, click close

To add a mail server for outbound emails

1. Click the Add button located next to the Outgoing Mail Server drop-down list:

| Outgoing Email

1 From Name: * Administrator

| From Address: *

f
Reply to Address:

Qutgoing SMTP Mail Server: * system - smtp.gmail.com E]

Done

system - smtp.gmail.com

Clear Form [ —

The Outbound Mail Server page appeared on the screen. The Outbound Mail Server Properties page displays on
the screen. You can choose Gmail, Yahoo, Exchange, or Other.

1. Enter information for the following fields:

Name. Enter a name for the account.

SMTP Server. Enter the SMTP mail server’s address.

SMTP Port. Enter the mail server’s port number.

To add Google’s Gmail server, click Set Gmail Defaults. The system fills in the SMTP Server and
SMTP Port fields with the Gmail server address and port number respectively.

Enable SMTP over SSL or TSL. Select this option if you are using the POP3 protocol and the mail
server requires SSL.

Use SMTP Authentication. Select this option if the mail server requires authentication to send out
the email.

SMTP Username. Enter your username for the mail account.

SMTP Password. Enter your password for the mail account.

2. Click done to add the mail server; click Cancel if you do not want to add the mail server.
3. Click Test Settings to ensure that the settings are correctly configured.
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See the example of a mail server settings page completed:

Outgoing Mail Server Properties X

Name: * Demo Mail Account

Choose your Email provider

Gmail l ‘ Yahoo! Mail ‘ | Microsoft Exchange l I
SMTP Server: * smtp.gmail.com SMTP Port: 25
71
Use SMTP Vi Enable SMTP over SSL or TLS? |SSL  [+]
Authentication?
SMTP Username: * info@demo.com
SMTP Password: * ==
Done Send Test Email

After you have created your email account and added a mail server for outbound mails, you can start working with
your emails. The procedure of working with Emails Module in TamTamCRM has very much in common with using
other email clients.

4.18.2. Compose an Email

1. To compose an Email, on the emails home page, click Compose Email.
2. To compose an email, enter information for the following fields;

From. Enter the name of the individual who sent out the email.
To. Click this button to select recipients from the address book, or manually enter the email address of
recipients in the field.
Bcc. Click this button to select recipients from the address book, or manually enter the email address of
recipients in the field.
Subject. Enter the topic of the email.
Attach. Click this button to attach a file that is located on your machine. You can enter the path to the file
or click Browse to navigate to the file.
Plain Text. Select this box to display the email in text format if an email client cannot render HTML code.
Option. To populate the email with the contents of an email template

3. Click Send to send the email

4.18.3. Creating Email Templates

You can apply email templates to create form letters for automated email responses to inbound emails and for
mass email campaigns. For instance, when you receive an inbound email regarding a bug or a case, you can send
out automatic reply stating that the matter will be addressed.

Whereas, for email campaigns, enter the message in the template and then specify the variables such as the target
names and addresses from the campaign target list. The system inserts these variables into the template in order
to create a personalized email for every target. You can embed images and attach files from the TamTamCRM
repository or from your local file system when creating an email template.
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Besides, you also can insert tracker URLs into the template to track campaign movement. For further information
on email campaigns, click “Executing an Email Campaign”.

You can use email templates to create automated responses when you receive inbound emails regarding a specific
topic such as a bug or a case.

To create an email template:

1. In the Action bar, click Create Email Template and you will see the form to fill in:

Email Templates: ? Help

Save Cancel * Indicates required field

Mame: =

Description:

Insert Wariahle IAccoum j IName ﬂ :[$account_name Insert

Suhject
7| send Text only

Body HrmL (i) | B 7 U s | = | A L7 H Shyles ;” Farrnat - ;” Fant family - ;" Font size ;I
X G2 B @IS EE T w9 el B x x| Q[

A AE || ¥ EE=— 2 |@0 |8

™ | Edit Plain Tesxt
Attachments:

Browse... Sugar Document

2. Enter information for the following fields:
e Name. Enter a title for the template.
e Assigned To. To assign the template to desired user, click the arrow button and select from the list of
users.
e Description. Enter a brief explanation about the template.
e Insert Variable. From the drop-down list, select a record such as contact and select a field such as Full
Name and then click Insert. The system will show the variable in the Body field.
3. Insert Tracker URL. This field shows only when you create the template from the email marketing record of an
Email campaign. Select the tracker URL to insert and click Insert URL Reference from the drop-down list.
The Body field displays a link named Default link text. The adjacent field displays the tracker name for plain text
format.
4. Subject. Enter the subject of the message.
5. Body. Enter the email content also can embed images and add URL links. To view and apply the HTML editor,
click HTML in the Body field.
6. To use standard formatting options such as font face, size, bold, italics, indentation and color, highlight the text
and select the appropriate option in the Body field.
7. Send Text only. Select this box to display the email in plain text format and if an email client cannot render
HTML code.

Page: 54/77
© TAMTAMCRM, 2012



4.19.

famiam

a tricubes

company

Title: TamTamCRM User Manual

Confidential

8. Attachments:

To attach a file, including images, click Browse to navigate to its location on your local machine. The attached files
displays below the Browse button.
9. TamTamCRM Document. Click this button to attach a document from the TamTamCRM repository; when you
select the file from the Documents List, the system attaches it to the email template.
10. Click Save to create the template; click Cancel to exit the page without saving your changes.

To manage email templates

- To search for a template, enter the name or description in the Search sub-panel on the Email Templates

page, and then click Search.
- Tosee the details of a template, click the template name from the list on the Email Templates page.
- To update the template, on the detail page, click Edit, make the changes, and click Save.

- To copy the template, on the detail page, click Duplicate and click Save.

- Toremove the template, on the detail page, click Delete; to delete some or all the templates, select them

from the list on the Email Templates Home page, and click Delete.

- To export one or more templates, select the templates from the list on the Email Templates Home page,

and then click Export.

To deselect templates that you selected in the list, click Clear All.

Campaigns Module

Apply the Campaigns Module to track and monitor mass marketing campaigns:

*| Shortcuts

g Campaign hizard

Campaigns: Home

a Create Campaign (Classic)

Basic Search | Advanced Search

Campaignz Mame only my iterns r

g Mewsletters ?
[, Creste Target List Search | | Clear | | Saved Searches | -None- JE

[ Target Lists

(3 Create Target Campaign List

@ Targets Select — Delete || Erport Selected: 0 (0-0ofo)
[ mpart Targets IC campaign Status Type End Date User

Create Email Template Select ~ Delete | Esport | Selected: O (0-0afdy
G Email Templates
g Email Setup
=3 Diagnostics Mass Update

G Creats Lead Form Update
Mew Campaign Assignedto: Select Start Date: D (i deinne)
N End Date B (muncieny) Status ~None- =]
e Tupe: More- = Frequency ~Mone- =

Status: *

Enc! Date: *

Type:

=

Assignsd to: *

will

Save

Select

Normally, a mass marketing campaign targets a large group of individuals or organizations. So, the campaign
process begins with identifying the targets, and then group multiple targets into a target list according to a set of
predetermined criteria such as age group or spending habits.
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4.19.1. Creating and Importing Campaign Targets

A target is an individual that you have some details on but does not meet the criteria as a lead or contact. Targets
are separate records that are not attached to contacts, leads, or opportunities. However, you can insert contacts,
leads, and users to a campaign’s target list.

You can add targets to a target list by importing them from a file (either CSV or TSV) or by selecting them from
existing contacts and leads. For information on importing targets, see “Importing Data”.

Usually, user can create or import a target list first, associate it with targets, and then associate it with a campaign.
However, user can also create a campaign first and then associate it with a target list.

The general practice is as follows:

Targets g Jarget List e Campaign

A target list can specify either individual who needs to be included or excluded from a campaign.
To create a target list

1. From the Actions bar on the Campaigns Module, click Create Target List.
2. On the Target Lists page, insert the following information:

Name. Enter a title for the target list.

Type. From the drop-down list, select the type of the target list:

e Default. A list of people who are the campaign targets and accept the campaign email.

e Seed. A list of people who need to receive the campaign email but must not be followed as
potential leads. Usually, these are individuals who need to approve the campaign before it is
launched.

e Test. A list of people who receive the campaign email to test how different email clients appear
in the campaign message before you send it out to the default list.

e Suppression List. A list of people to be excluded from the campaign email recipient list. Normally,
these are people who chose to opt out of receiving your campaign message.

e Assigned to. Enter the name of the user assigned to this list; click Select to select from the User
list. By default, it is assigned to you.

Description. Enter a brief description of the target list.
3. Click Save to save the target list or Cancel to exit the page without creating the list.

To create a target
1. In the Action bar, click Create Target.
Note: Targets are separate records that are not attached to Contacts or Leads. If you plan to send emails to
existing Contacts or Leads, you can leave out the step below.
2. On the Targets page, enter information for the following fields:
e First Name. Key in the target’s first name.
e Last Name. Key in the target’s last name.
e Office Phone. Enter the target’s offive number.
e Mobile. Key in the target’s mobile phone number.
e Fax. Key in the target’s fax number.
e Title. Enter the target’s title.
e Department. Insert the name of the department to which the target belongs to.
e Organization Name. Enter the name of the organization connected to the target.
e Do Not Call. Select this box to add the target’s name to the Do Not Call list.
e Assigned to. Select the user who is responsible to the target.
e Email Address. Enter one or more email addresses for the contact and select Primary. If an email
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address is incorrect, select Invalid to indicate it. Individual can choose Opted Out to opt out from
the campaign.To add additional email addresses, click Add Address.

e Address Information. Enter the primary address and other address information. To copy
information from one section to the other, you can enter the address information and click the
arrow buttons.

e Description. Enter a brief explanation of the target.

3. Click Save to create the target or Cancel to exit the page without creating the target.
See an example of the completed “Create Target” form below:

2 Help
5| » Create ? He

Save || Cancel

Target Overview

Mr. [+] [Demo

Oziel Office Phone 0320708833

Title: Dr Mobile:

Department: Software Development\ Fax: 02-77260742
Account Name: A
Primary Address Other Address

Other Address: Demo Other Address: Demo

ity Kusla Lumpur City Kusla Lumpur
Malaysia State Malaysia

51200 Postal Code 51200

Malaysia Country Malaysia
Copy address from left |

Email Address: Primary Opted Out Invalid

ozielsibin@hotmail.com °

Description Demo

More Information

Do Not Call

Other

Assigned to: Administrator

Save | Cancel

After saved the target, the target’s detail page displays the Campaign Log sub-panel which lists all the campaigns
sent to the target.

4.19.2. Creating a Campaign

You can create a campaign using the Campaign Classic or the Campaign Wizard option. Campaign Classic option
allows you to create campaign record but you are not completing related tasks such as specifying the email
settings. For more information on creating a campaign using the Classic option, see “Creating a Campaign”.

Whereas for the Campaign Wizard, it guides you through the process of creating the campaign as well as
completing related tasks. For more details on creating a campaign with the Campaign Wizard, see “Using the
Campaign Wizard”.

The Campaigns module gives an embedded Return on Investment (ROI) form that with purpose to gauge the
success of an executed campaign. For more information, see “Viewing a Campaign’s Return on Investment”.

Types of Campaigns
You can create many kinds of marketing campaigns such as Email, Newsletter, Mail, Web, Radio, Television, Print,
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and Telesales. A campaign such as Mail and Radio allows you to record it in TamTamCRM for your reference but
cannot execute the campaign through TamTamCRM. Only Email campaign or a Newsletter campaign can be
executed through TamTamCRM. In an Email campaign, you send out a one-time email with the information that is
of interest to your targets. In a newsletter campaign, you email a newsletter to your targets on a regular basis. For
example, a newsletter can include information on product updates. You can send out a newsletter on a weekly,
monthly, quarterly, or yearly basis. To determine the campaign’s success, you can view statistics such as the
number of targets that responded the number of opportunities that were created, and the generated revenue.

The status of the launched Email or Newsletter campaign can be review to know the success. For instance, you can
view how many targets viewed the campaign email, how many clicked any links that were included in the email,
and how many leads and contacts were created from the campaign. For further information, see “Managing

Campaigns”.

To capture leads from an email or a newsletter campaign, you also can create a Web-to-Lead form. For more
information, see “Creating Web-to-Lead Forms”.

In addition, for Email campaigns, you can insert images in your email templates instead of sending them as
attachments. This avoids your emails from being reported as spam. For more information on embedding images,
see “Creating Email Templates”.

A campaign diagnostic tool is provided to help you ensure that all pending administrative tasks, such as setting up
a bounce-handling inbox, have been finished. For more information, see “Using the Campaign Wizard”.
Note: You must be an administrator to use the Email Setup option that showss in the Action bar.

To create a campaign (Classic)
1. Select Create Campaign (Classic) from the action bar.
2. Insert information for the following fields:
e Name. Enter the campaign title.
e  Status. From the drop-down list, select the current status of the campaign.
e  Start Date. Click the Calendar icon and select the date on which the campaign starts.
e End Date. Click the Calendar icon and select the date on which the campaign finished.
e Type. From the drop-down list, select the campaign type. For further information on email campaigns, see
“Executing an Email Campaign”.
e  Currency. From the drop-down list, select the currency used to state the budget, cost, and revenue.
e Assigned to. Enter the name of the user assigned to the campaign; to choose a user from the Users list,
click Select, and click the user name.
o Note: The Start Date, Finish Date, and Status values are for own records only. These values do
not impact the execution of an email marketing campaign.
e Impressions. Enter the number of page impressions generated from the campaign. You will need to fill in
this field after the campaign has begun.
e Budget. Enter the budget provide for the campaign.
e Actual Cost. Enter the actual cost incurred to carry out the campaign.
e Expected Revenue. Enter the expected revenue from the campaign.
e Expected Cost. Enter the expected cost of the campaign.
e  Objective. Explain the aim of the campaign.
e Description. Enter a brief explanation of the campaign.

See an example of the completed “Create a Campaign” form below:

Page: 58/77
© TAMTAMCRM, 2012



famiam

a tricubes company

Title: TamTamCRM User Manual Confidential
@ » Create reee
Save | Cancel

Campaign Overview
Name: * Demo Campaign Status: * Active  [+]
Start Date 12092011 | 7] \mmvsatyyyy) Type: * Radio [+
End Date: * 121232011 | 7] \mmvsatyyyy)
Currency Malaysian Ringgit RME‘ Impressions: 0
Budget 1000000 Expected Cost 2000000
Actual Cost: 300000000 Expected Revenue: 8000000000
Objective: Demo
Description: Demo
Other
Assigned to; Administrator
Save | Cancel
3. Click Save to save the campaign or Cancel to return to the Campaigns home page without creating the
campaign.

After you click on Save, the system displays the campaign’s detail page. The detail page of an email campaign or a
newsletter campaign displays sub-panels for targets, tracker URLs, and email marketing. You can create and view
any of this information from the respective sub-panels.

4.19.3. Executing an Email Campaign

The process of executing an email campaign consists of the following steps:

1. Create an email campaign as described in “To create a campaign”. On the other hand, you can use the campaign
wizard to create the campaign as described in “Using the Campaign Wizard”. The Campaign wizard will lead you
through the steps listed below.

2. ldentify the targets as described in “Creating and Importing Campaign Targets”. You can import targets, or
create a new target list, or merge with existing target list. You can also select individuals from a lead report or a
contact report.

3. Create an email template including the message you want to convey to your targets. For more information, see
“Creating Email Templates”.

4. Specify an inbox for bounce-handling. This is required to handle campaign emails that bounce back to you. Only
administrators can set up mailboxes for inbound emails. When you create a bounce-handling inbox, all bounced
campaign emails are routed to that inbox. Bounced emails contain specific identifiers that enable you to tell them
apart from emails that are responses from your targets.

5. Create email marketing records that indicate information such as the target list, the email template, the
campaign start date, and the bounce-handling inbox. For more information, see “Creating Email Marketing
Records”.

6. Optionally, specify one or more Tracker Redirect URLs to follow up campaign activities. For more information,
see “To create a tracker redirect URL”.

7. Optionally, run the diagnostic tool to make sure that the email campaign will be successfully executed. For more
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4.19.4.

information, see “Running Campaign Diagnostics”.
8. Send a test email to your test list to ensure the operation is successful. For more information on test lists, see

“Creating and Importing Campaign Targets”.

9. Clear statistics from the test email.
10. Ask for the administrator to schedule a job to send out the campaign emails.

11. Queue the email for the campaign launch.

12. Besides, you also can convert the campaign targets into leads or contacts.

You can connect a Web-to-Lead form with the campaign. For more information, see “Creating Web-to-Lead
Forms”. After you commence an email campaign, you can view the campaign status for information on the
campaign results. For more information, see “Viewing Campaign Status”.
Note: The start date, start time, and status specified on the email marketing page determine when the email is

sent.

Creating Email Marketing Records

When you create an email campaign, you must also create an email marketing record that including information
such as the campaign target list, the campaign email template, and the inbox to handle emails that bounce back to
you. You must specify the email marketing start date and time that is in the past to queue it for delivery. Any

emails that rebound are sent to the “From Address” defined in this record.

To create an email marketing record

1. On the campaign’s detail page, scroll down to the Email Marketing sub-panel and click Create:

Campaigns Shbrit P Help
Edit Duplicate Delete Send Test Send Emails tail Merge Yiew Change Lag Launch 'wizard “Wiew Status Wiew ROI
Mame: campaign 1 Assignedto:  chris
Status:  Active Team
StartDate: 0271452008 Date Modified: 021142008 02:43am by will
End Date:  02/28/2008 Date Entered: 024 472008 02:58arm by will
Type:  Email Fraquency,
Budget (USD ) 1,000.00 Actual Cost (USD §r 20000
Expected Revenue: (USD §):  5,000.00 Expected Cost: (USD §): 250,00
Impressions: 4
Ohijective:  toincrease awareness of more u=sers of the husiness.
Description:
All
# Target List
Create Select (0-0ofd)
Target List & Description Type Targets in List
# Tracker URLs
Create (0-00of0)
Hame - URL Key
# Email Marketing
Hame Start Date = Status Email Template
2. On the Email Marketing page, insert information for the following fields:
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e Name. Key in a name for the record.

e  Status. From the drop-down list, select Active if the record is in use or Inactive if the record is not in use.
Only active records will be queued for campaign launch.

e Use Mailbox. From the drop-down list, choose a mailbox that is set up for Bounce Handling.

e From Name. Key in the name of the organization or person that is sending out the email.

e Start Date & Time. Click the Calendar icon and select a date to send out the email. Enter the time in the
adjacent field.

o Note: To queue the email for campaign launch, select a date and time that has already passed.
You be supposed to do this after you ensure that the test email was successful.

e Email Template. From the drop-down list, select an existing email template; to create a new template or
edit an existing one, click the adjoining Create or Edit link respectively.

e You need to edit the template to add the Tracker URLs described below into Text and HTML formats.

e Send This Message to. Select target lists from the box below and to send it to all the target lists in the
box, select the All Target Lists in the Campaign box.

See an example of the completed “Create email marketing record” form below:

Email Marketing: 2 Help
Save Cancel * Indicates required field
Mame: ™ record 1 Status: ™ Active ;I
Use Mailbox -Mone-- ;l nobodyiexample.com From Mame: * Jim
Start Date & Time: * 02/15/2008 100 |am o] Emal Template: * deam 5] Create Edit

(rarcedinang) (AR I
Send This Message To:* M Selectto choose all Target Lists in the Campaion

3. To save the record, click Save or Cancel to exit the page without saving your changes.

4.19.5. Creating Tracker Redirect URLs

You can use URLs in your campaign emails to track the answer to your campaign. The system generates a unique
key for each URL and for each recipient and associates it with the email template. When recipients open the email
and click on a URL link, the system can track each action by each recipient.

Note: You are supposed to check with your system administrator to ensure that the outbound email process is
configured to send email from your system as described in Configure System section and Mass Emailing section.

To create a tracker redirect URL
1. On the Campaign’s detail page, scroll down to the Tracker URLs sub-panel, and click Create.
2. On the Campaign Trackers page, enter information for the following fields:
e Tracker Name. Enter a tracker name for your reference by using alpha-numeric characters.
e Tracker URL. Enter the tracker URL such as http://www.tamtamcrm.com/trial.
e  Opt-out Link? Select this box to embed your “Unsubscribe” instructions in a tracker URL. By default, the
system uses the removeme.php file which contains these instructions, and displays this file name in the
Tracker URL field.
See an example of the completed field below:
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Campaign Trackers:

Save Cancel

? Helo

* Indicates required field

Campaign Mame: campaign 1
Tracker Marme: ™ ¢l r
Tracker URL: * it ey, D2 btrail.com
3. To create the campaign tracker, click Save or Cancel to exit the page without saving your changes.

4.19.6. Using the Campaign Wizard

You can use the campaign wizard to guide you through the process of completing a campaign.
1. In the Actions bar of the Campaigns module, click Campaign Wizard.

The Campaign wizard appears on the screen.
2. Select the type of campaign you want to create and click Start. The screen below illustrates a Newsletter

campaign:

Campaign Wizard

Garnmpaign
Type

Campaign Type
Select the type of Campaign you would like to create

@ rlewsletter
" Email
' ron-email based Campaign

3. Enter information for the following fields:
Name. Enter the campaign name.
Status. From the drop-down list, select the current state of the campaign.
Assigned to. Enter the name of the user who is assigned to the campaign. To select from the Users list, click
Select. By default, it is assigned to you.
Type. If you are creating a non-email campaign, select the campaign type from the drop-down list.
Frequency. From the drop-down list, select the intervals at which the newsletter will be emailed to targets.
Start Date. Click the Calendar icon to select the date to enter the campaign start date.
End Date. Enter the campaign end date; click the Calendar icon to select the date.
Description. Optionally, enter a brief description of the campaign.

Click Next. See

Cancel -

below:

Campaign Header
Budget

Trackers
Suhscriptions
Marketing

Send Email

Surnmary

Campaign Header

Fill out the reduired flelds to help identify the campaign.

Marme: * campaign 1

Status: * IPIanning 'l

Start Date: 0211512008 | cremvidtingas)
End Date: * 04/2312008 (g
Description

Assigned to: admin Select
Type: Mewrsletter
Fregquency: |Weekly 'I

=l

4. AClick on Next takes you to the campaign budget information page. Enter information for the following fields:
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Budget. Enter the campaign budget.
Actual Cost. Enter the actual cost of the campaign.

Expected Cost. Enter the expected cost of the campaign.
Expected Revenue. Enter the estimated revenue from the campaign.
Currency. From the drop-down list, select the currency used for the campaign.

See below for an example of the completed form:

Newsletter:

Back | Cancel | Mext

Siprint ? Help

Campaign Header
Budget

Trackers
Subscriptions
Warketing

Send Email

Summary

5. Click Next. On the “Campaign Tracker URLs” page, enter information for the following fields:
Tracker Name. Enter a tracker name.

Campaign Budget

Enter the budget to calculate the ROIL

Budnet
Expected Revenue:

Currency:

Ohjective:

1000
5000

IUS Dollars : § =

Actual Cost:
Expected Cost

Impressions:

120
130

Opt-out link? Select this box to create an opt-out tracker that allows targets to unsubscribe from your email
campaigns.

Tracker URL. Enter the tracker URL. For more information, see “Creating Tracker Redirect URLs”.

6. Click Create Tracker. The new tracker displays below. To create additional tracker URLs, click Create Tracker

again and enter the new tracker information.

See an example of the completed form below:

Newsletter:

Back = Cancel  Mext

Siprint ? Help

Campaign Header
Budget

Trackers
Subscriptions
Marketing

Send Email
Summary

7. Click Next.

Campaign Tracker URLs
Define a tracker URL here to use with this campaign. You must enter both the name and the URL to create the tracker.

Tracker Marne:

Tracker LRL:

Opt-out Link:

-

Tracker Hame:

ol

[~ OptoutLink?

Tracker URL:

hitp: s b 2btrail com

< &
=

If you want to create an email campaign or a non-email campaign, the Target Lists screen displays on the screen. If

you are creating a newsletter campaign, the Subscription Information page displays, as in our case:
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@ Newsletter: = Frint ? Help

Back  Cancel | Save and Continue  Finish

Campaign Header Subscription Information

Budoet Each newsletter must have three target lists (Subscription, Unsubscription, and Test). ¥ou can assign an existing target list. If not, an empty target list will be crested when you
Trackers save the newsletter.

Subscriptions

Marketing U subscription List Name: %Z:”[’)‘e e Select
Send Email
Summar

b CDefaut Select

@ o .
Unzubscription List Mame: @Jser Defined

' Test List Mame: Onefat . Select
(#)Wser Defined

a. Click Select and use the Search panel to find the list to use an existing target list,
b. Enter the Target List Name field and select the type from the adjoining Target List Type field to create a new
target list. The target list name displays below.
8. For newsletters, you must create the following three subscription lists:

Subscription list: These targets receive the newsletter regularly.

Unsubscription list: These targets are those who have chosen to opt-out of your mailing list.

Test list: These targets are the recipients of the test email that you send out to ensure it is successful.
9. To save the campaign information and begin the process of specifying other details such as the email settings,
click Save and Continue. If you want specify the email settings later, click Finish.

When you click Save and Continue, the Marketing Email page displays on the screen:

Newsletter: campaign 1 =1 Print P Helop

Back | Cancel INext

Campaign Header Marketing Email
Budiet

Trackers Fill out the form below to create an email instance for your newsletter. This will allow you to specify the information regarding when
Subscriptions and how your newsletter should be distributed.
Subscriptions

Marketing
Send Email
Summary Marme * Status: ™ lm
Use Mail Accaount™ Start Date & Time: * E
--Hone-- 'I
Crmmddinang (23:00)
From Marme: * "From" Address *
"Reply-to" Name: * "Replyv-to" Address: *

Send This Message To: ™ Email Template: *
™ an Target Lists in the Campaign —-Mane-- = Create

target list1
campaign 1 Test List

For more information, see “Creating Email Marketing Records”.
When you click on Finish, the campaigns detail page displays on the screen.

4.19.7. Running Campaign Diagnostics

Executing an email campaign or a newsletter campaign involves several steps, some of which can be performed
only by administrator.

To run diagnostics
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1. In the Action menu of the Campaigns module, click View Diagnostics.
The Campaign Diagnostics page displays on the screen:

Campaignh Diagnostics

Email Components

Please configure your system email address. E-mail Settings have not been configured.

S print 7 Help

Ho mail account{s) with hounce handling detected.

Launch Email Setup

@ Scheduler Components

Schedulers detected

Scheduler Status
Run Mightly Process Bounced Campaign Emalls Active
Run Mightly Mass Email Campaigns Artive

Re-Check

If the email settings and a bounce-handling inbox have not been configured, warning messages display on this
page. Contact the administrator to complete these tasks.
2. To perform the diagnostics again, click Re-Check.

4.19.8. Testing Campaigns

Before lunch an email or newsletter campaign, it is recommended that you test it check how different email clients
display the campaign message. To test a campaign click Send Test and on the Campaign’s detail page, select the
message, and click Send. Ensure that you are sending out the campaign to the Test target list.

4.19.9. Managing Campaigns

To manage campaign:.

- To sort the list view, on the Campaigns Home page, click any column title which has the ™ icon beside it;
to reverse the sort order, click the column title again.

- To update information for some or all campaigns, on the Campaigns home page, use the Mass Update
panel.

- To view the campaign’s details, click the campaign name on the list. From the detail page, you can create
Tracker URLs and Email Marketing Records for email campaigns. For more information on email
campaigns, see “Executing an Email Campaign”.

- To edit the campaign information, on the detail page, click Edit.

- To duplicate the campaign information, on the detail page, click Duplicate.

- After you launch non-email campaign such as a Telesales or a Mail campaign, you will need to manually
mark the campaign as “sent”. To do this, click Mark as Sent on the campaign’s detail page. When you click
this button, the Campaigns sub-panel on a targets' detail page indicates the Activity Type as “Message
Sent” to indicate that the campaign material was sent to that individual.

- To delete a campaign, on the detail page, click the Delete.

- Tosend an email campaign to the test group before the formal launch, click Send Test.

- To queue email campaigns for the launch, click Send Emails.

- To send out the campaign message to the target audience, click Send, and on the Campaign Send page,
select the message and click Send.
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- Toview the campaign status, see “Viewing Campaign Status”.

- To track changes to a campaign over time, in the detail view, click the View Change Log link.

- To export information on one or more campaigns, select them in the Campaign List sub-panel on the
Campaigns Home page, click the Export icon, and export them as described in “Exporting Data”.

- Toview or manage related records in a sub-panel, see “To manage related information in sub-panels”.

4.19.10. Viewing Campaign Status

After execute a campaign, you can view the campaign status to determine its success. From a campaign’s detail
page, you can view the status and the result of the campaign such as the number of generated leads and the
return on investment (ROI).

Campaigns = prict 7 Help
Edit | Duplicate Delete Send Test Send Emails Mail Merge Wiew Change Log Launch Wizard Wiew Status Yiew RO

The sub-panels on the View display the following information:

- A chart depicting the responses from campaign targets. This includes how many targets viewed the
message, how many opened any links that were included in the campaign email, and how many opted out
of the campaign.

- Alist of any campaign emails are still in the queue to be sent out.

- Alist of processed campaign emails.

- Alist of targets who viewed the campaign email.

- Alist of targets who viewed any links that were included in the campaign email.

- Alist of leads that were created as a result of the campaign. These leads are created when targets identify
the campaign and, as a result, are converted into leads.

- Alist of contacts that were created as a result of the campaign. These contacts are created when leads
identify the campaign and, as a result, are converted into contacts.

- A list of campaign emails that bounced back because of invalid email addresses. Note that this
information is tracked only if your administrator has scheduled a job to track bounced emails.

- Alist of campaign emails that bounced back for other reasons.

- Alist of targets that opted out of the campaign.

- Alist of opportunities that were generated from the campaign.

To view campaign status

1. To view a campaign’s statistics, click the View Status link located below the Print icon on the Campaign detail
page.

The system displays the campaign’s status:
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Campaigns: campaign 1 Sprit 7 Help
| Delete Test Entries | Launch Wizard View Details Wiew RO

View Change | og
Marme:
Status:
Start Date:
End Date:
Type:

Budget: {USD $)
Expected Revenue: (USD §)

Objective:

Description:

campaign 1
Active

0201412008
02/28/2008

Email

10oa
5000

Mone

Mezzage Sentiitempted

Bounced Messages Cther

Bounced Messages Invalid Em

Click-thru Link

Wigwed Mezzage
Cpted Out

Leads Created
Cortacts Created

Suppressed by address or dol

Assignedto:  test

Lastmodified: 021472008 13:58 by Oleg Vilchinski

Date Created: 021452008 13:55 by Oleg Vilchinski

Actual Cost: (USD §) 200

Expected Cost: (USD §) 250

4.19.11. Viewing a Campaign’s Return on Investment

by Recipient Activity

i Contacts
D Uszers
i Targets
I:I Leads

TamTamCRM provides an embedded ROI report based on the “Closed/Won” opportunities generated from the
campaign. View this report from the campaign’s detail page.

To view a campaign ROl report
1. On the campaign’s detail page, click the View ROI to view ROI report.
The ROI chart displays on the screen:

© TAMTAMCRM, 2012

Page: 67/77



famiam

a tricubes

company

Title: TamTamCRM User Manual Confidential
Campaigns: campaign 1 Siprint 7 Help
Delete Test Entries Launch ¥izard Wiew Status Wiew Details

View Change Log
MName:
Status:
Start Date:
End Diate:

Type:

Budget (USD $)

Expected Cost (USD §)
Actual Cost (USD §)
Expected Revenue: (USD §)

campaign 1
Active

021452008
0zi2ei2008

Email

1o0o
240
200
5000

Campaign Return On Investment

E000

5000

4000

3000

2000

1000

200
a ——

Revenue Inwvestment

1000

Budget

Assigned to:

Last hodified:
Date Created:

Impressions:

Cpportunitie s Yon:

Cost Per Impression: (USD §)
Cost Per Click Thraugh: {USD §)

5000

Expected
Revenue

test

0201 42008 13:55 by Oleg Wilchinski
0201472008 13:55 by Oleq Yilchinski

H50.00
§0.00

This bar chart displays the revenue versus the expected revenue generated from the campaign, as well as the
actual cost of running the campaign versus the budget allocated for the campaign.

4.19.12.

Creating Web-to-Lead Forms

Use this function to create a Web-to-Lead form. Use this lead information to generate more opportunities for your

organization.

You can view and edit generated forms in the FCKEditor. To add new fields to the form, the administrator must
first create new fields for the Leads module in Studio so that users can select them when they create the form.

To create a lead form

1. In the Action bar of the Campaigns module, click Create Lead Form.

© TAMTAMCRM, 2012

Page: 68/77



famiam

a tricubes company

Title: TamTamCRM User Manual

Confidential

Create Lead Form: Select fields

Drag and drop lead fields in column1 & 2

Available Fields Lead Farm (First Calumn)

Lead Farm (=econd Column)

Dezcription -
Salutstion
First Mame
Laszt Mame *
Title
Departmeri
Lo Mot Call
Home Phane
hdahile
Office Phone
Cither Phone

Fam ;I

Add All Fields

Cancel

I et

2. Click and drag the desired fields from the Available Fields list to the First Column or the Second Column list. To

move all the fields, click Add All Fields.
3. Click Next.
The Form Properties page displays on the page:

Create Lead Form: Form properties = print 7 Help

Farm Header. Weh to lead form for Campaign
Form Descrigtion: Sgbmmmg t_hls form will create a lead and link -

with campaign >
Submit Buttan Label Submit
Fost URL. hitp:iflocalhostizugarcrmiehToLeadCapture.php ™ EditPost URL?
Redirect URL: hitp:!
Related Campaign:® campaign 1 Select
Assigned tor admin Select
Farm Footer: i|

¥
Back | Cancel Generate Form

4. Enter information for the following fields:

e Form header. The default header will be displays. You can delete and enter the desired header

information.
e Form description. Enter a brief description of the form.
e  Submit button label. The default label displays on the page.

e Post URL. The default location where the lead information will be stored displays on the page.
Redirect URL. Enter the redirect URL. For more information, see “Creating Tracker Redirect URLs”.

e Related campaign. Enter the name of the campaign.

e Assigned to. Enter the name of the user who is assigned to this form. To select from the Users list,
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click Select.
e Form footer. Enter the form footer (if applicable).
5. Click Generate Form to create a form.

The system generates the form and displays it on the FCK editor:

Save YWWeb To Lead Farm Cancel * Indicates requirec

wm @ | B I U e | = =| A% |[-sulkes- o|-Fomat - ] Fontfamiy - ][ Fonit size - <]
KB @ RS E|EEmu g oo d |x x| 0[H
A EE|F Y | EE=—C|Eo |

Web to lead form for Campaign

Subritting this form will creste a lead and link with carnpaiagn

Salutation: —MNone— * Last Name: *
Title: First Name:

Description:
Primary Address l—
Street:

Submit |

You can edit the form in this editor, if needed.
6. To save the form, click Save Web to Lead Form. The system saves it on your TamTamCRM server in the

cache/generated_forms folder.

4.20. Projects Module
Use the Project Module to create, manage, and duplicate projects and project task.

To create a project;

1. Inthe Action bar, click Create Project.
2. Onthe project page, enter the following fields:
a. Name. Enter a name for the project.
Status. Select the project status
Start Date. Click the calendar icon and select the project start date
End Date. Click the calendar icon and select the project end date.
Assigned To. Enter the name of the user who has ownership of the project. By default, it is
assigned to you.
f.  Priority. Select the importance of the project.
g. Description. Enter a brief description of the project.
3. Click Save to create a project, Click Cancel to exit the page without creating the project.
4. Look at the example of filled in “Create Project” from below

mnaooT
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la ta Welcome, ator [Log Out] A Emplovees | Admin| Support| About
&6 miam Sitemap - | & Search
Home Organizations Products Installation Units Cases = Activities >>
Last Viewed: (3 TAMTAMCRM News 1030 01 1309 C Product Demo | [ ContactFromTam | {5 CallDemo | (X Mr. Sales Demo | (55 Sales Demo = (55 Sales Demo1 | 5 072713 | £ Base Implementa
Actions: | [ Create Project | (J View ProjectList | [f] View Project Tasks
? Help

o4 » create
Save | Cancel

Project Overview

Name: *
Start Date: *
End Date: *

Description

Demo Project Status Draft [+]
1211212011 Fooay High  [+]
123112011

Demo project

Other

Assigned to

Administrator

ISave | Cancel

To create a project task;

1.
2.

3.
4.

In the Project Task Sub-panel, click Create.
On the project task page, enter the following fields:
a. Name. Enter a name for the project.

b. Task ID. Enter a numerical value as the task identification number

c. Start Date. Click the calendar icon and select the task start date

d. Finish Date. Click the calendar icon and select the task finish date.

e. Assigned To. Select user to assign these task.

f.  Status. Select the status from the dropdown list

g. Task Number. Enter the task number

h. Order. Enter the order number for this task

i. Estimated Effort (hrs). Enter the expected or estimated effort for this task.
j.  Utilization. Select the utilization from the dropdown list

k. Percentage Complete. Enter the percentage of the task which has been completed.

I.  Milestone. Check this book if the completion on this task is considered a milestone for project

completion.
m. Project Name. Choose the project associated with the task
Priority. Select the importance of the completing this task.
Description. Enter a brief description of the project task.

° 3

Click Save to create a project task, Click Cancel to exit the page without creating the project task.
Look at the example of filled in “Create Project Task” from below
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r] » Create g
éave Cancel
Name: * Demo Project Task TaskID:* 3033
Start Date: 121212011 m Finish Date 12/30/2011 m
Assigned To Administrator
Status: In Progress E' Priority High E‘
% Complete: 50
Milestone v
Project Name: Summons Download
Task Number: 12 Order: 1
Estimated Effort (hrs) 4 Utilization (%) 100 E]
Description: Demo

To manage a project

1.To update or delete some or all the projects on the Projects Home page, use the Mass Update panel on drop
down action list.

2.Toview the details of a project, click its name in the list view.

3.To edit the project details, click Edit on the project’s detail page, make the necessary changes, and

click Save.

Importing and Exporting Data

In this chapter, we will discuss the problem of importing the data to TamTamCRM and exporting data from
TamTamCRM .

Importing Data

You can import data from Excel files, systems, and Contact Managers into TamTamCRM. When you import data,
you will need to map fields that you are importing with fields that exist in the TamTamCRM database. For example,
to map the first and last names of contacts that you import into TamTamCRM, these fields must exist in the
TamTamCRM database. If not, you will need to create these custom fields in TamTamCRM before you import the
data. You can import the following:

- Organizations: ACT! 2005, custom comma delimited files, and custom tab delimited files.

- Contacts: Microsoft Outlook, ACT! 2005, custom comma delimited files, and custom tab delimited files.

- Leads: comma delimited files, custom delimited files, and custom tab delimited files.

- Opportunities: comma delimited files, tab delimited files, and custom delimited files.

- Targets: Custom comma delimited files, tab delimited files, and custom tab delimited files.

- Notes: comma delimited files, tab delimited files, and custom tab delimited files.

To import data from your previous application or Contact Manager, you must first export the data from that
application in a Comma Separated Values (.csv) file format to your local file system. You can then use the import
function within a specific module to import the CSV file data into TamTamCRM.

Organizations and Contacts
If you import a contact record that refers to an unidentified organization, then a new contact record is

automatically created. Note that when organization records are created automatically in this fashion, they are
empty. Which means they have associated contacts but no address or telephone information. Therefore, you will
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need to manually add that info later. So, it is recommended that you import the organization data first to create
complete records. If you are importing organization data from another system, then, typically, that system
understands the distinction between a contact and an organization — that one organization can have multiple
contacts —and has separate data for each.

Leads and Opportunities
Typically, only full system, such as Salesforce.com track leads and opportunities.

Targets
Targets, used in marketing campaigns, are stand-alone records that are not attached to contacts or leads.
However, you can include contact, lead, and user records in a target list.

Notes
You can import notes related to a specific call, meeting, or task for distribution to participants.

To export contacts from your current contact manager
The process below describes exporting contact information through Outlook 2003. Other systems tend to work in
similar ways:

1. Under the File menu, select Import and Export.

The Import and Export Wizard dialog box displays on the page.

2. Choose Export to a file and click Next.

3. Choose the option to create a file of the type Comma Separated Values (Windows), and click Next.

4. Choose an Outlook folder from which to export — typically your contacts folder - and click Next.

5. Insert the filename and directory location for the exported file to be created, and click Next.

6. To confirm your intention to export this file, click Finish.

Outlook 2003 creates a CSV file. To make sure that the data has been exported successfully, you can view the file
using Microsoft Excel or a text editor.

During import, make sure that you correctly map the names of the incoming fields with the names of the
corresponding TamTamCRM fields. If you are importing from Outlook, a particularly important field mapping is the
incoming Company field to the Organization Name field within TamTamCRM. This is necessary to ensure that
contacts are associated with the correct organizations.

To import data
1. In the Action bar of the module’s home page, click Import:

Welcome, Administrator [ Log Out] Employees Admin Support About £

gaat bl bh) Sitemap - | &3 Search
—|
Home Organizations Products Installation Units Cases Activities >>
Last Viewed: [ Summons Downioa | & TAMTAMCRM News 1030 01 1309 C Product Demo | [§ ContactFromTam | {5 CallDemo = @ Mr. Sales Demo | &5 Sales Demo = (55 Sales Demo1 | 55 072713

Actions: | §=] Create Contact = §] Create Contact FromvCard  [=] View Contacts | g Import Contacts

2. The first step in the import process displays on the screen. Select one of the following as the data source:
Microsoft Outlook. This option is available only for TamTamCRM modules that are mapped to a
corresponding module in Outlook. Select this option if the data file is located in Microsoft Outlook.
Act!2005. This option is available only for TamTamCRM modules that are mapped to a corresponding
module in ACT. Select this option if the data file is located in the Act! 2005 database.

Comma Delimited File. Select this option if the data file is in .csv format.
Tab Delimited File. Select this option if the data file is in a tab delimited format.
Custom Delimited File. Select this option if the data file is in TSV format.
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Click Next to proceed to the next step in the import process:

Import Step 1: Selectthe Source S Print P Help

What is the data source?
" Salesforce.com
 Microsoft Outlock

4%} Comma Delimited File

" Tah Delimited File
 Custom Delimited File

3. You must now upload the file that you saved on your local file system. In the Select file field, enter the path to
the file location; or click Browse to navigate to the file location on your machine. If the file has a header row, check
the Has Header box. Typically, a header row contains column titles such as Name and Address. Click on Next to
proceed to the final step in the import process:

Selectfile:
C:\Documents and SettingsiOlga_Makhnach\DesktopiContacts.c. Braowse.
Has Header. ¥

< Back

4. You must now map the fields from the export file to the fields in the TamTamCRM database to successfully
import the data. From the Database Field drop-down list, select the appropriate field in the note, such as Full
Name and map it to the row in the imported source file. If you want to ignore a field, select Do not map this field.
To save the mapping as a custom mapping that you can use repeatedly, select the Save as Custom Mapping
checkbox. To check indexes for duplicate values for fields such as Deleted, and Assigned users, move the desired
indexes from the Index(es) Not Used column to the Index(es) Used column using the left arrow button. To remove
an index that you do not want to check, use the right arrow to move it back to the Index (es) Not Used column. Use
the up and down arrows to sort the order in which the indexes are checked for duplicates. Click Import Now to
import the data:

- Do ot map s fiedd - =l  birhdate

- Do not map this field - ;I portal_name

- Do nat map this field - ;I portal_active i) 1]

-- D nat map this field - ;I portal_app

- D not map this field - =l campaign_id

- Do not map this field - ;[ email_address kid.info.suppot@example. it section.info vegan@example.info
- Do nat map this field - ;| account_narme Draft Diversified Energy Inc 629476 COMS TRUST (A7) 427568

- Do not map this field - =l | assigned_user_narme will sarah

[ Save as Custom Mapping:
Verify duplicate entries against selected indexes

Indexies) used Indexies) not used

b ;I 4 P | LastMame, First Mame, Del;l
E 8 Deleted, Last Name
Deleted, Reports to |0, Las
Repoits to 1D
Deleted, D, Assigned User
Assigned User

[ =l

Either Last Mame or Full Mame must be mapped.

If Full Mame is mapped, then First Mame and Last Mame are ignored.

If Full Mame is mapped, then the data in Full Mame will be split inta First Mame and Last Mame when inserted into the database.

Fields ending in Address Street 2 and Address Sireet 3 are concatenated together with the main Address Street Field when inserted into the database.

< Back Impart Maws
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The Import Results page lists the imported data and lists how many fields were successfully imported and how
many were skipped.

5. To import additional data, click Import More.

6. To end the task, click Finished.

7. If you do not want to save the imported data, click Undo Last Import; You can click Try Again to restart the
import process.

To import organization data
If you are importing organization data from a system, proceed to step 4. If you export contact data, and need to
massage it to act as organization data to be imported, perform steps 1-4 below:
1. Copy your exported contacts.csv file and save it as Organizations.csv.
2. Edit the Organizations.csv file using Excel. First, sort the file on the column which contains the company name.
To avoid multiple copies of the same organization within TamTamCRM, you need to delete the duplicate
contacts. And to make sure that the most complete information is attached to the organization record, retain
only the contact whose address and telephone information best represents the organization as a whole.
Also look out for company names which are similar but not identical due to inconsistencies in the way the
company name was entered — you should delete all duplicate records except the one with the company name
spelt exactly how you want to see it in TamTamCRM.
3. Save the Excel file as a .csv file type.
4. In the Actions bar of the Organizations module, click Import and follow the process described in
Data”.
Now that organization data has been imported, you can export contacts from your current Contact Manager and
then import it into TamTamCRM.

“

mporting

Exporting Data

You can export item records in .csv format to your hard drive. You may use Microsoft Excel, Notepad, or other text
editors to open .csv files. You can export selected records, all records on the page, or the entire list.

A sample portion of a CSV file, exported from the Organizations module and viewed in Excel, is shown in below.

B Microsoft Excel - Contacts.csv

@_] File Edit Wew Insert Format Tools Data RoboPDF  Window  Help Typeac
DEHRSISRAVEILARB- I/ -0 -8z -3k B0 Hiv 0 -|B I UIEEEES % 0 WB|E
]

535 - &

Al B [ ¢ T o[ E T F T & [ H [T 1 T o T ¥ T L I M I N [T o T P J a@a &R
| 1 |id date_enterdate_modi modifiercreated_bydescriptior deleted  |assigned_(salutation first_name last_name title departmen do_not_ca phone_hor phone_rmo phone_wot phone_oth
| 2 [13f102414/2008 024142008 1 1 0 will_id Alvin Adair 0/(B80) B56-1(552) BE3-4 (030) 556-1126
| 3 |25f02414/200802/14/2008 1 1 0/sarah_id Corthey  |Acevedo 0/(738) 555-£(516) 535-F (405) 710-5543
| 4 |4 0241442008 02/14/2008 1 1 0/sarah_id Eva Arguelles | Director Sales 0/(362) 762-£(223) BE3-7 (928) 470-1166
| 5 |54902/14/2008 02142008 1 1 0/ sally_id Roberta  |Abrego  |IT Developer 0/(584) 917-1(556) 984-1(598) 616-3160
| B |cBA 024442008 02/14/2008 1 1 0/ sally_id Danilo Aquirre | Director Sales 0/(579) B4B-£(985) 267-1(101) 038-0168

To export data from TamTamCRM

1. Select or tick the records from the List View on the module’s home page.

2. Select Export from the Actions drop-down menu in the List View.

3.To export all records, click Select located above the item list and select one of the following options:
e This Page. This function is to export all the records listed on the page.
e All Records. This function is to export all records on the list.

4. The system will display an “Opening.csv” dialog box .

5. Click Open to open the export file in .csv format or click Save to Disk to save the .csv file to your hard

drive.
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6. Click OK to execute the operation. If you chose to open the file, the csv file opens in Microsoft Excel.

ta ta . ator [ Log Out] Admin | Support’ Ab¢
s mia ‘l .. . 1 . Sitemap < ‘Q [ | | search
Last Viewed: = (3 Summons Downloa a TAMTAMCRI News 1030 01 1309 C Product Demo | [ ContactFromTam &3 CallDemo = (X Mr. Sales Demo | (55 Sales Demo | (55 Sales Demo1 | G5 072713

Actions: =] Create Contact | #=) Create Contact From vCard | [=] View Contacts Import Contacts

» Search

Name Myltems ] ['Search | | Clear | Advances Search

= Print ? He

=

Actions - Selected: 10 (1-100f6754) [ b [P

Name = Title = Account Name = Email Office Phone = user
Head of Section - Product
@ 2 Lokman Bin Ramii &Business Suruhaniava Svarikat Malaysia lokman@ssm.com.my 0322994747 HanLMunaine
Development e
2] Chiam WH Sales Director 1GovUC gﬁf\%‘%ﬂfm Administrator i
2| Zolkiffli Account Manager _ nivin zolkifli@avnet com ~ i
2] Nur Haini Ismail TM TELEKOM MALAYSIA nurhaini@tm.com.my Administrator i
E » Search & prnt 7 Hep
Name My ltems B Search Clear Advanced Search 2
[Estions ] setecteq: 10 (1-10015917) b1
Delete = City & Billing Country < Phone < User < Email Address(es)
Email [(M) SDN BHD KOTA BHARU MALAYSIA 6097713131 Mastura Ayu cac. i nail.com 1]
Masslipdats ICES SDN BHD PETALING JAYA MALAYSIA 603 7956 3639 Mastura Avu colrazak@amail.com ]
Merge TEAM SDN BHD KUALA LUMPUR MALAYSIA 603 6203 1322 Mastura Ay zekri@ibil.com.my 5]
Add To Target List
i TAINMENT SDN BHD KUALA LUMPUR MALAYSIA 603 2096 9737 Mastura Ayu vinod@po.jaring.my
o e oncIMITED PETALING JAYA MALAYSIA Mastura Ayu saab.majid@gmail.com
JEUMPA D'RAMO KUALA LUMPUR MALAYSIA 603 2094 4522 Mastura Ayu shahrir_ali@jeumpa.com.my ]
SIS Distribution (M) Sdn Bhd 603.55698878 Mastura Ayu al is.com.my 1]
CHAMBER OF FARAH SUHANAH PETALING JAYA MALAYSIA 603 7727 4100 Mastura Ayu i com.my £t}
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